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It’s a banker’s business to know how to 
invest profitably. The wisdom of examin- 
ing all the facts and weighing all alter- 
natives is second nature to him in every- 
thing he does. That’s why so many apply 
the same rule in starting a new quarters 
project. It just makes good sense to shop 
around for the designer and planner 
who'll give him the most for his money. 
And when you do this, you'll naturally 
want to talk to the people who’ve done 
more jobs of this type than anyone else 
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... Bank Building Corporation. This 
organization has completed over 3,300 
projects and has a reputation for design- 
ing quarters for the most profitable 
operation—at no extra cost! 

Regardless of the scope of your proj- 
ect you'll find it will pay to consult our 
experts on the best possible approach to 
it. Better yet, visit our headquarters— 
see everything that’s new in bank plan- 
ning and equipment at first hand. No 
obligation. 
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OF AMERICA 
ST. LOUIS, 1130 Hampton Avenue 
NEW YORK e CHICAGO « SAN FRANCISCO «+ ATLANTA e AUSTIN 
Operating Outside the Continental U.S. as: Bank Building Corporation, International »« Subsidiary: Design, Inc. 


Smart bankers shop to get the most for their quarters 


Send now for your compli- 
mentary copy of “The Truth 
About Costs’. A revealing 
study of the facts you should 
know about new quarters 
planning —before signing any 
contract. 
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Public Record on All Bank Cases Asked 


All proceedings before federal 
agencies on chartering, branching, 
insuring or Reserve membership ad- 
missions of banks would become mat- 
ters of public record under terms of 
a bill introduced in the House at 
Washington, D.C., by Representative 
Abraham J. Multer of New York. 

The public hearing procedure in 
these matters is in effect in many 
states. The Multer bill would give 
affected banks the opportunity to be 
heard publicly in proceedings for 
branches of national banks. 

Under the bill, it would be manda- 
tory to advertise, in the affected com- 
munity, intent to open a bank or 
branch. The notice, in a newspaper 
of general circulation, would have to 
run for 15 days, exclusive of Sundays 
and holidays. 

Persons objecting to the proposed 
action would have to file their ob- 
jections, in writing, with the super- 
visory agency. In cases where the 
pending application is denied, the 
agency would have to enumerate the 
reasons for denial. 


Provides Court Appeal 


An appeal to the District of Colum- 
bia Court of Appeals also is provided 
by the Multer bill. Anyone who had 
recorded his sentiments on an appli- 
cation before the supervisory agency 
would be entitled to testify in Ap- 
peals court. 

The Multer bill already has re- 
ceived approval from the House 
Banking and Currency Committee as 
an amendment to the Financial In- 
stitutions Act. Should the act not be 
reported out to the House floor by the 
committee, the bill likely could win 
committee support as a separate piece 
of legislation. 

Explaining his bill, Mr. Multer 
said that “despite extensive experi- 
ence in appraising applications, no 
standards have been formally cate- 
gorized and the reasons for disap- 
proval are not made available to the 
interested parties, except in the gen- 
eral language of the statute. 

“Enactment of this bill would as- 
sure uniform and equitable consider- 
ation of the public interest in the 
chartering and insuring of commer- 
cial banks. 


“The intent of the bill can be 
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summed up very briefly: Considera- 
tion of the public interest in authoriz- 
ing the establishment of banks in ac- 
cordance with democratic principles 
of procedure. This is particularly im- 
portant because commercial banks, 
more than most other organizations, 
affect the public interest.” 

Mr. Multer’s major complaint was 
that bank supervisory agencies issue 
decisions without presenting, in most 
cases, the reasoning behind them. 
Nor is there a fixed set of rules on 
which parties can rely in making 
their arguments. 


Cover Photo 








“Have Fun Afloat,” the Chi- 
cago National Bank is suggesting 
in its current advertising, and 
this lobby display gives powerful 
emphasis to the suggestion. The 
boat is a 16-foot Milo-Craft run- 
about and the motor a 35-horse- 
power Evinrude. The display can 
be seen equally well from inside 
the bank lobby or by passersby 
on the outside. 

One of the signs beside the 
craft emphasizes, “This boat and 
motor can be bought and in the 
water by this weekend,” via a 
loan from the bank. It would 
take an iron man to resist that 
lure on a hot day in Chicago. 

Making up the crew, solely for 
picture purposes in this instance, 
Commodore Arnold Rauen, as- 
sistant vice president in the Com- 
mercial Banking Department; 
Marjorie Billings, Public Rela- 
tions, and Elaine Pernecky, Au- 
diting Department, at the wheel. 
Mr. Rauen is in fact a commo- 


dore at the Pistakee Yacht Club. 





“When the rules are published and 
written opinions are given to support 
decisions,” Mr. Multer said, “the 
commissions and other agencies con- 
tinue to make decisions on a case-by- 
case basis, and that must necessarily 
continue to be the practice. 


‘Publicize Standards’ 


“But the amount of evaluation and 
analysis undertaken on each applica- 
tion might be reduced, and the appli- 
cants and the agency staff be able to 
furnish the data which are most help- 
ful in reaching a decision, if formal 
standards of reaching a decision were 
developed.” 

Mr. Multer said his bill will re- 
quire Federal agencies “to formulate 
the philosophy which they follow 
when applying the statutory criteria. 

“The supervisory agencies will be 
able to conduct their work with great- 
er consistency and equity, and more 
expeditiously, when the rules under 
which they operate have been formu- 
lated in detail and made publicly 
available. The persons desiring to 
initiate banks, to convert them into 
national banks, or to Federal Reserve 
member banks, or otherwise to 
acquire insurance of depositors’ ac- 
counts, will be able to learn more 
fully, and in advance of their action, 
what the FDIC, the Federal Reserve 
and the Comptroller of the Currency 
will find acceptable. 

“Private initiative in the banking 
field should be liberated and enlarged 
as a result of this bill. At the same 
time, it will go a long way toward 
preventing discriminatory, arbitrary, 
or capricious agency action.” 
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“We just had an anniversary last 
year.” 


THE INDEPENDENT BANKER 




















NEW YORK CASE 





FRB Rejects Application for 
Holding Company by FNCB 


A, application by the First National 
City Bank of New York to form what 
would have been the nation’s largest 
holding company has been denied by 
the Federal Reserve Board under 
terms of the Holding Company Act 
of 1956. The proposed holding com- 
pany would have brought together 
under one management First Nation- 
al City Bank of New York and Coun- 
ty Trust Company of White Plains. 

The board rejected the application 
by a 5-2 vote. Voting to deny the ap- 
plication were William McC. Martin 
Jr., chairman; C. Canby Balderston, 
vice chairman; M. S. Szymezak, J. 
L. Robertson and Charles N. Shep- 
ardson. Dissenting from the majority 
were James K, Vardaman Jr. and A. 
L. Mills Jr. 

Denial was based on that section 
of the Holding Company Act which 
says that in determining whether to 
approve an application the board 
must consider “whether or not the 
effect of such acquisition or merger 
or consolidation would be to expand 
the size or extent of the bank holding 
company system involved beyond 
limits consistent with adequate and 
sound banking, the public interest 
and the preservation of competition 
in the field of banking.” 


‘Adverse Considerations’ 


In commenting on the relation of 
the standards set forth by the act and 
the application, the board found that 
“adverse considerations . . . outweigh 
the favorable considerations relating 
to the other factors, and accordingly, 
approval of the present application 
would not be consistent with the stat- 
utory factors . . . to be considered by 
the board.” 

After the application for the hold- 
ing company had been filed with the 
FRB, in compliance with the Bank 
Holding Company Act, the New York 
State legislature adopted a law pro- 
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PLEASED WITH 
ACT & FRB 


The decision of the Federal Re- 
serve Board in the First National 
City Bank of New York case was 
hailed by R. E. Gormley, president 
of the Independent Bankers Associa- 
tion, as “another example of the ef- 
fectiveness of the Bank Holding Com- 
pany Act of 1956.” Mr. Gormley, 
vice president of the Georgia Savings 
Bank & Trust Company in Atlanta, 
also praised the Federal Reserve 
Board for the manner in which it 
has administered the law since it be- 
came effective a little more than two 
years ago. 





hibiting any holding company from 
acquiring any bank located outside 
the district prescribed for branch 
banks. 

The holding company application 
by FNCB was an effort to evade the 
state limitations forbidding branch- 
ing across district lines. The New 
York State freeze will remain in effect 
until next May 1. 

In his original report to the board 
on the application, Charles W. 


, Schneider, hearing examiner, said 


that the state law effectively blocked 
approval of the holding company ap- 
plication. On receipt of this report, 
the board instructed Mr. Schneider 
to prepare a recommendation based 
on merits of the case. This recom- 
mendation, also adverse, was sub- 
mitted to the board last February 20. 


Cites Disadvantages 


In his report, Mr. Schneider de- 
clared: 

“The program, by combining the 
dominant banking system in West- 


chester County with one of the largest 
banking systems in the nation, estab- 
lishes in Westchester County a finan- 
cial organization of such relative size 
as perhaps to give it decisive advan- 
tage over competitors; may result in 
an undue concentration of banking as- 
sets and control; may induce un- 
necessary dislocation in the existing 
banking structure of the county—- 
and thus unsound banking; may un- 
duly and substantially lessen compeii- 
tion between city and county banks; 
and may result in undue reduction of 
the number of independent banks in 
the county with consequent reduction 
in the number of competing banking 
organizations. 

“In addition, in the existing cir- 
cumstances, approval may tend to 
prejudice state regulation unduly and 
to impair legislative policies govern- 
ing state banks. 


Examiner Upheld 


“On balance, the prospective and 
possible benefits of the program do 
not outweigh its prospective and pos- 
sible disadvantages. Jt is concluded 
that the program is not required for 
the needs and welfare of the com- 
munity and area, and further, that 
the effect of the proposed acquisition 
may be to expand the size or extent 
of the holding company system in- 
volved beyond limits consistent with 
adequate and sound banking, the 
public interest, and the preservation 
of competition in the field of bank- 
ing. Under these circumstances the 
applicants have not sustained the 
burden of establishing that the public 
interest will be furthered by grant- 
ing approval of the applications.” 

Obviously, the board followed the 
hearing examiner’s final recommen- 
dation. The majority mentioned that 
the state “freeze” law, while tempo- 
rary, could not be ignored. 
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Statement of Condition, June 23, 1958 


RESOURCES 


Cash on Hand, Due from Other Banks $ 49,194,679.13 
United States Govt. Obligations ..... 166,910,683.27 





Total Cash and Govt. Obligations . $216,105,362.40 

State and Municipal Bonds....... 18,035,634.60 

Other Bonds and Securities....... 1,335,042.13 

Stock of Federal Reserve Bank.... 450,000.00 
Collateral Loans.......... vobacewe 57,955,819.54 


Other Loans to Individuals and Firms. 27,873,791.84 
Real Estate Loans (F.H.A. Title No.2). 30,233,849.13 























Other Real Estate Loans........... 10,278,834.48 
Total Loans and Discounts..... ati 126,342,294.99 
Banking Houses............. eeece 2,170,627.70 
Furniture and Fixtures......... a pe 1,050,027.99 3,220,655.69 
Other Assets......... eg owhehe eae 2,031,115.03 
TOTAL RESOURCES..... abenenee _ $367,520,104.84 
LIABILITIES 
Deposits.......... Pw eisepens ve $340,022,128.97 
Other Liabilities......... sheeetere 6,243,886.42 
Common Stock......... Cbeabenen's 7,500,000.00 
Semple... ccccocccccccccccsases 7,500,000.00 
Undivided Profits...........ssee0. 6,254,089.45 
Total Capital Account.......... 5 21,254,089.45 
TOTAL LIABILITIES.......... ieee $367,520,104.84 








$18,470,086.74 Book Value Assets pledged or assigned to secure liabilities and for other purposes including 
deposits of the State of Michigan in the amount of $2,055,002.32. 


THROUGH 26 BANKING OFFICES 
OPEN UNTIL 5 P.M. DAILY 
MONDAY THROUGH FRIDAY 


Farmer Street Office, 1415 Farmer near E. Grand River, open until 
8 P. M. Monday Evenings; and Saturdays, from 10 A.M. to 5 P.M. 


THE INDEPENDENT BANKER 





















MISSOURI HASSLE 





It's ‘Mr. Big’ vs. Mr. Little’ 
In Branch Fight, Editors Say 


Editors of community and suburban 
newspapers in the St. Louis metro- 
politan area and editors of papers 
throughout Missouri have reacted 
sharply against the proposal to per- 
mit limited area branch banking in 
that state. The issue is being drama- 
tized by these editors as a battle be- 
tween “Mr. Big” and “Mr. Little.” 

These are the latest developments 
in Missouri: 

@ Missouri’s Young Democrats 
went on record against branching as 
being contrary to the ideals and tra- 
ditions of the Democratic Party. 

@ Organization of Missourians 
Opposed to Branch Banking under 
chairmanship of Bradford Brett, 
president of the First National Bank 
in Mexico, Missouri. John C. Harris, 
president of The Callaway Bank in 
Fulton, is treasurer. 

@ The initiative petition that will 
put the proposed new branch bank- 
ing law on the ballot for popular vote 
in the November 4 election was filed 
with the Secretary of State in Jeffer- 
son City. 


MBA for Independents 


@ The Missouri Bankers Associa- 
tion Council of Administration went 
on record as favoring “preservation 
of the independent banking system” 
in Missouri. 

@ Kansas City’s three largest 
banks split on the issue. Commerce 
Trust said it favors limited area 
branch banking, while City National 
and First National have publicly ex- 
pressed opposition to any branching. 

@ The “Big Three” in St. Louis— 
First National, Boatmen’s and Mer- 
cantile—continue to display a solid 
front for branching and are backing 
the proposal that would give them 
branches. 

The initiative petitions filed bore 
more than 134,000 signatures, twice 
the number legally required. The 
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branch banking law it proposes sets 
up a double standard for establishing 
branches in Missouri, one standard 
for banks in metropolitan areas (St. 
Louis and Kansas City) another for 
communities in the rest of the state. 


Some Banks Favored 


Banks in St. Louis and Kansas 
City would be permitted to set up 
branches not only in their respective 
cities but also within 12 miles of the 
city limits. This would permit the 
St. Louis and Kansas City banks to 
branch not only into suburban com- 
munities but also across county lines. 

Cross-county branching would be 
denied to bankers in the rest of the 
state. Any bank outside the St. Louis 
and Kansas City metropolitan areas 
would be limited to branching within 
its own city or county. 

Action of the Missouri Bankers 
Association Council of Administra- 
tion going on record for independent 
banking was seen as an effort to quiet 
the turmoil within the association. A 
few months ago the association’s 
council declared its neutrality on the 
issue. MBA membership in a recent 
poll opposed branching by a vote of 
510 to 26, 

Until recently, newspaper editorial 
comment on the issue has been one- 
sided in favor of branching, since 











“For the last time, Hammond, put 
that beanshooter away!” 


just about all comment appeared in 
one newspaper, the St. Louis Globe- 
Democrat, a chain newspaper push- 
ing branch banking. 

But now that the issue is more 
clearly drawn, a groundswell of op- 
position to branching has developed. 
Here is some editorial comment from 
pro-independent banking newspa- 
pers: 

South St. Louis Neighborhood 
News: It is once again another at- 
tempt by Mr. Big to grab off and 
stamp out Mr. Little. Just another 
case of Mr. Big wanting to dominate 
and control the finances of our city 
and state. 

Who is behind this move for 
branch banking which has been 
brought up in the legislature many 
times and always defeated? The main 
party is the Globe-Democrat, with 
Mr. Richard Amberg as its publisher 


and Sam Newhouse the owner. 


Who Are They? 


Who are these gentlemen who 
would like to run our city and state? 
Mr. Newhouse is not even a resident. 
Mr. Amberg is a knight in shining 
armor who has recently come into 
our city and has tried unsuccessfully 
several other times to tell the people 
of St. Louis how their affairs should 
be run. 

Three of the banks downtown have 
openly announced their support of 
branch banking. Who stands to gain 
the most if branch banking becomes 
a reality? The big downtown banks. 
In the states where there is branch 
banking, the dominant banks with 
their many branches have control of 
most of the finances of these states. 


kkk 
What's the Score? 


Houston, Missouri, Herald: 
What’s the score on this branch 
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“You’ve been promoted to cashier!” 





banking proposition? 

It is evident, for one thing, that 
St. Louis banks are the leaders of 
the movement. 

The people will be asked to again 
give the bankers financial control of 
the state of Missouri. The bankers 
had full control once, a fact that 
most people are not aware of. Mis- 
souri at one time permitted branch 
banking. It was abolished because it 
created monopolistic control of mon- 
ey, centralizing funds in St. Louis to 
the disadvantage of rural Missouri. 
That was many years ago. Now the 
big financial interests are again ask- 
ing for branch banking. 

Missouri now has an independent 
banking system. This newspaper feels 
that the present system is the best 
for the common people. Why should 
there be a concentration of wealth, 
and more power, in the big cities? 
St. Louis banks are big enough now. 
Why should the people vote to give 
big business more money and more 
power? 

Students of history may recall 
those stirring and memorable words 
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of Andrew Jackson when he fought 
for the common man against the 
powerful Bank of the United States, 
a privately controlled branch bank- 
ing corporation which enjoyed prof- 
itable powers over the country’s cur- 
rency and credit system. (The bank 
had some branches in Missouri). 
Jackson said: 


‘Rich & Powerful’ 


“Tt is to be regretted that the rich 
and powerful too often bend the acts 
of government to their selfish pur- 
poses .. . When the laws undertake 
. .. to make the rich richer and the 
potent more powerful, the humble 
members of society—the farmers, 
mechanics and laborers—who have 
neither the time nor the means of 
securing like favors for themselves, 
have a right to complain of the in- 
justice of their government.” 

That was in 1832 but 125 years 
later there is a haunting ring to those 
words—“to make the rich richer and 
the potent more powerful.” 

In its present state, the proposed 
bill would change the law and allow 





banks to operate branches in coun- 
ties or “urban areas.” 

But the history of branch banking 
shows that this is only the first step. 
After starting in urban areas for a 
time, the big banks next would ex- 
tend to large districts and then over 
the entire state, creating a powerful 
network comparable to those of Cali- 
fornia and other states. 

This newspaper has no doubt that 
this BANKER proposed plan to change 
our present law FAVORS BANKS. We 
are not opposed to independent banks 
and we do not believe any of our 
six banks of Texas County are in on 
this branch banking scheme to change 
the law with a few of their greedy 
city banker cousins. 

We are getting tired of seeing big 
business and giant corporations at- 
tempt to squeeze out our small farm- 
ers and independent merchants and 
businessmen. We don’t think big 
business and a hundred or so giant 
corporations controlled by Wall 
Street and the billion dollar city 
banks should eliminate the small 
farmer and the independent small 
businessman. 
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Fulton Daily Sun Gazette: Under 
branch banking, said the paper, “The 
big get bigger and the small get 
smaller.” It added: 

If there is need for additional 
banks in Missouri, as the big bank- 
ers claim, the present law does not 
make it impossible to open new 
banks. 

It all boils down to whether you 
want the metropolitan banks con- 
trolling the banking interests of the 
state or whether you want to do your 
banking business with local, inde- 
pendent banks. We believe most of 
the people in Callaway County, as 
well as the rest of rural Missouri, 
prefer the latter. 


x*krk 


St. Joseph News Press: We have 
independent banks in St. Joseph. We 
like it that way. Our St. Joseph banks 
are all locally owned. We like it that 
way. When they declare a dividend, 
the money goes to St. Joseph people, 
not St. Louis people. 

We like small independent busi- 
ness. That’s the backbone of the 
country and backbone is what we 
need more of these days. Let’s run 
our own banks and St. Louis run 
theirs. 


THE INDEPENDENT BANKER 














AT HARVARD 





Preparations Complete for IBA 
Senior Bank Officer Seminar 


Preparations for the first Independ- 
ent Bankers Association Seminar for 
Senior Bank Of- 
ficers at the Har- 
vard University 
Business School 
have been com- 
pleted and all is 
in readiness for 
the arrival of 84 
banker-students 
on the campus 
August 17. This 
word came to The INDEPENDENT 
BANKER at press time from Dr. 
Charles R. Williams, director of the 
Institute for Financial Management 
at Harvard. The institute will operate 
the school. 

The 84 seminar participants come 
from 31 states. Sixty-three of them 
represent banks having assets of $15 
million or less. Forty-six of the char- 
ter students are bank presidents, 
while 29 hold the title of executive 
vice president. Seventy-two partici- 
pants come from IBA-member banks. 

Seminar registration will take place 
from 12 noon to 3:30 p.m. Sunday, 
August 17, in the main lounge of 
Mellon Hall of the Harvard Business 
School in Boston. Final session of 
the seminar will end at 2:30 p.m. 
Friday, August 29. 





DR. WILLIAMS 


A Typical Day 


Between the registration and final 
session will be a full daily class 
schedule, some social events and a 
free weekend that will enable the 
bankers to visit some of the historic 
and scenic places in New England. 

Here is the schedule to be followed 
on a typical class day: 

Breakfast, 7:45-8:15 a.m.; class 
session, 8:30-10 a.m.; coffee break, 
10-10:30 a.m.; class session, 10:30 
a.m. to 12 noon; noon-l p.m., lunch; 
study period, 1-3 p.m.; class session, 
3-4 p.m.; free time, 4:30-5:30 p.m.; 
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refreshments and dinner, 5:30-7 p. 
m.; individual and group study, 7 
p.m. 

On Wednesday afternoon, August 
20, classes will end at 1 p.m. and the 
participants will be free until dinner. 
On Thursday, August 28, there will 
be a beach outing for all participants 
and faculty. On the final Friday, 
August 29, the program will end with 
a luncheon starting at 1 and ending 
at 2:30 p.m. 


Welcome, Orientation 


Following registration on August 
17, there will be a welcoming and 
orientation meeting conducted by Dr. 
Williams and his staff, starting at 4 
p.m. A reception and dinner, begin- 
ning at 6 p.m., will follow. 

As an aid to individual prepara- 
tion of cases that will be the basis for 
seminar discussions, each participant 
will be assigned to a study group of 


seven to nine men. 

Objectives, functions and suggested 
methods of operation will be ex- 
plained during the organizational ses- 
sion August 17. For the first week, 
study group chairmen will be as- 
signed; during the second week, each 
group will choose its own method of 
operation. Members of each group 
will live in the same area of Mellon 
Hall. 

Paul R. Judy, administrator of the 
school, has advised participants, “No 
specific preparation in the form of 
reading or study is suggested for the 
seminar program. Each of you has 
the background, experience and man- 
agement responsibility which the fac- 
ulty hopes you will bring to bear 
imaginatively and informatively to 
the unique case situations with which 
you will be thrice daily be con- 
fronted.” 

Mr. Judy noted that “among the 
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benefits we hope each of you will 
draw from the seminar will be a 
partial solution to the problem of 
increasing the effectiveness of indi- 
vidual time application and group 
discussion.” 

In addition to Dr. Williams and 
Mr. Judy, the staff will include Pro- 
fessor Stephen H. Fuller of the Har- 


vard Business School; Professor 





DR. FULLER 





MR. BORRESON 


PROF. MARKS 


Leonard H. Marks Jr., of the Gradu- 
ate School of Business, Stanford Uni- 
versity, and B, James Borreson, exec- 
utive dean for student life at the Uni- 
versity of Maryland. 


Guest Speakers 


Two guest speakers will address 
the seminar. They are Dr. George H. 
Ellis, vice president and director of 
research of the Federal Reserve Bank 
of Boston, and Harry V. Keefe, a 
partner in Tucker, Anthony and R. 
L. Day in the firm’s Hartford office. 

Dr. Ellis, a native of Maine who 
received his Ph.D. in economics from 
Harvard, has been with the Boston 
Fed since 1951. He will analyze re- 
cent and future conditions in the 
capital markets. 

Mr. Keefe will complete the analy- 
sis of bank capital problems and will 
present his views on the relationship 
of the banker and his stockholders. 


Seminar’s Scope 


The seminar’s curriculum was 
worked out with the advice of bank- 
ers in the IBA to avoid duplication 
of instruction participants may have 
taken elsewhere. Through study and 
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analysis of actual case problems, 
there will be work in depth in these 
fields: 
@ Relationships with directors. 
® Responsibilities for manage- 
ment development, evaluation 
and succession. 
@ Public relations and communi- 
cation skills. 
@ Effective investment policies 
and techniques. 
@ Dividend policy and relations 
with stockholders. 
@ Coping with fluctuations in 
money markets. 
@ Competing for deposit funds. 
@ Building and retaining an effec- 
tive management team. 
@ The banker as financial coun- 
selor to business and industry. 
These men will participate in the 
seminar: 
CALIFORNIA 
Ralph V. Arnold, president, The 
First National Bank, Ontario 
COLORADO 
Hugh Best, president, First Na- 
tional Bank, Fleming 
CONNECTICUT 
Harvey W. Hebert, cashier, Citi- 
zens National Bank, Putnam 
FLORIDA 
Clifford B. McLeod, president, 
Bank of Crestview, Crestview 
James G. Richardson, executive 
vice president, The Commercial 
Bank and Trust Company, Ocala 


GEORGIA 
William C. Clary Jr., president, 
Bank of Toccoa, Toccoa 
C. T. Parker, executive vice presi- 








dent, Commercial Bank and Trust 
Company, Griffin 
ILLINOIS 
Herbert Beck, president, The 
Franklin Park Bank, Franklin 
Park 
Eugene F. Cronin, president, Ash- 
land State Bank, Chicago 
Henry O. Lovett, president, Dixon 
National Bank, Dixon 
Bernard J. Schwoeffermann, presi- 
dent, First National Bank, Chica- 
go Heights 
Max Van Scoy, executive vice 
president, City National Bank, 
Dixon 
INDIANA 
Philip H. Willkie, president, Rush- 
ville National Bank, Rushville 
IOWA 
Joe T. Grant, president, First Na- 
tional Bank, Sioux City 
Francis J. Lewis, president, Harlan 
National Bank, Harlan 
Edwin F. Peters, executive vice 
president, First Federal State Bank, 
Des Moines 
Van Vechten Shaffer, president, 
Guaranty Bank & Trust Company, 
Cedar Rapids 
Robert W. Turner, president, City 
National Bank, Council Bluffs 


KANSAS 
Clarence W. Coleman, president, 
Union National Bank, Wichita 
Samuel F. Gish, president, The 
Garden National Bank, Garden 
City 
Nels R. Johnson, president, Wichi- 
ta State Bank, Wichita 
William W. Rouse, president, The 
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Cali ond Gat om Baie oo boc oa no baa ee a $ 82,077,208.59 
U.S. Caveinmaiit SecuniNs 6 iis kien OO DA Eee 50,875,958.69 
Pastarel Reserve Bank Shek: so. e ook ec ew ob ents os 450,000.00 
Other: Renss ont Sacriniet.)... 6. oo eae eee 7 ,543,513.09 
Cea: ee PROUT ee ea ess oe een oe eee 105,228,310.42 
Interest Earned but Not Collected ............... 000 ccc eeees 602,445.48 
Furniture and Fixtures (All Offices) ......... 0... cece ec ccecees 1.00 
a I oa aso ae RPE Jews Re ee ae ae 1.00 
Customers Liability—Letters of Credit .................2.000. 624,511.96 
CHa IONE oss BES AS Ee ks oa ES ee eee 18,932.59 











$247,420,882.82 














ON i isin 0044 iu cnveetes 00.000 0epetine Een $225,7 16,474.65 
Dividend. Payment July}, W956... 25.66 eck ee sca wt oeenecees 200,000.00 
Reserves—Taxes, Interest and Expenses .................0000- 1,970,973.80 
Interest Collected but Not Earned ............ccccccccccecce 1,340,989.55 
Gaiters OF Coe leteied ... «0 cc ia cs . ca ee ee 624,511.96 
Capital Funds: 
ON GS res Perrier res $ 5,000,000.00 
MI 5c bint ce ete pee ead ene eee 10,000,000.00 
CREO PUNO bikie hea e se RRS 2,567 ,932.86 
17,567 ,932.86 









$247 ,420,882.82 







Our Trust Department holds in excess of $175,000,000.00 in Personal Trust Properties 
which are not included in this statement. 
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First State Bank, Norton 


KENTUCKY 
John W. Woods Jr., president, 
Third National Bank, Ashland 


LOUISIANA 
Arthur J. Broussard, assistant vice 
president, Guaranty Bank & Trust 
Company, Lafayette 
Robert B. Scott, vice president, 
National Bank of Bossier City, 
Bossier City 

MASSACHUSETTS 
Homer W. Bourgeois, president, 
Union National Bank, Lowell 
William M. Hyde, president, Ware 
Trust Company, Ware 
Dexter B. Johnson, president, Wo- 
burn National Bank, Woburn 
George A. Macomber, president, 
Cambridge Trust Company, Cam- 
bridge 
Alan R. Morse, president, United 
States Trust Company, Boston 
Daniel J. Murphy Jr., president, 
Arlington Trust Company, Law- 
rence 
Charles H. Welch, vice president, 
Wellesley National Bank, Wellesley 

MICHIGAN 
Hubert B. Bates, president, Ameri- 
can State Bank, Lansing 
H. Dale Gardner, vice president, 
The Commercial Savings Bank, 
Adrian 
John L. Greene, executive vice 
president, First National Bank, 
Escanaba 

MINNESOTA 
John D. Chisholm, vice president, 
Olmsted County Bank & Trust 
Company, Rochester 
Howard A. Hoese, vice president, 
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Security State Bank, Glencoe 
William G. Kirchner, executive 
vice president, Richfield State 
Bank, Richfield 
S. J. Kryzsko, president, Winona 
National & Savings Bank, Winona 
Irving C. Rasmussen, Banking 
Commissioner, St. Paul 

MISSISSIPPI 
Farmer H. Hamilton Jr., executive 
vice president, Peoples Bank of 
Indianola, Indianola 

MISSOURI 
James T. Dodds Jr., vice president, 
Pine Lawn Bank & Trust Com- 
pany, St. Louis 
William L. Gregory, president, 
Easton-Taylor Trust Company, St. 
Louis 
Harry C. Hartkopf, president, Cass 
Bank & Trust Company, St. Louis 
James O. Holton Jr., vice presi- 
dent, Citizens National Bank of 
Maplewood 
William F. James, director, Citi- 
zens National Bank of Maplewood 

MONTANA 
B. Meyer Harris, president, The 
Yellowstone Banks, Columbus and 
Laurel 

NEBRASKA 
Jennings Y. Castle, president, Mc- 
Donald State Bank, North Platte 
William W. Cook, president, Beat- 
rice National Bank, Beatrice 
Glenn M. Yaussi, senior vice presi- 
dent, National Bank of Commerce, 
Lincoln 

NEW JERSEY 
Francis A. Schuchardt, vice presi- 
dent, Trenton Trust Company, 
Trenton 





NEW MEXICO 
E. E. Tusha, president, Carlsbad 
National Bank, Carlsbad 
NEW YORK 
Maurice S. Hayssen, vice presi- 
dent, State Bank of Seneca Falls, 
Seneca Falls 
George M. Senn, president, Evans 
National Bank, Angola 
John A. Stefan, president, Nanuet 
National Bank, Nanuet 
NORTH CAROLINA 
James P. Ford, cashier, The Bank 
of Belmont, Belmont 
Meader W. Harriss Jr., executive 
vice president, National Bank of 
Sanford, Sanford 
OHIO 
Philip F. Searle, executive vice 
president, The Geneva Savings & 
Trust Company, Geneva 
OKLAHOMA 
James R. Freeling, vice president, 
Craig County Bank, Vinita 
OREGON 
Robert Warren Franz, vice presi- 
dent, First State Bank, Milwaukie 
Virgil E. Solso, president, Citizens 
Bank of Oswego, Oswego 


PENNSYLVANIA 

Reed H. Albig, president, National 
Bank of McKeesport, McKeesport 
Malvin F. Gstalder, executive vice 
president, First National Bank, 
Williamsport 

John S. Miller, vice president, 
Hanover Savings Fund Society, 
Hanover 

John N. Patterson, president, 
Watsontown National Bank, Wat- 
sontown 

James P. Smith, vice president, 
National Bank of Topton, Topton 


SOUTH DAKOTA 

Frank E. Duffy, vice president, 
Union Savings Bank, Sioux Falls 
Erling F. Haugo, president, Sioux 
Valley Bank, Sioux Falls 

Harold N. Thomson, vice _presi- 
dent, Farmers and Merchants 
Bank, Presho 


TENNESSEE 
Harry T. Burn, president, First 
National Bank, Rockwood 
H. L. Townsend, vice president, 
Farmers Bank, Parsons 


TEXAS 
James T. Cone, vice president, 
First National Bank, Port Arthur 
Lawrence C. Lacy, vice president, 
Citizens National Bank, Waco 
Frank A. Spring, vice president, 
Friona State Bank, Friona 
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Samuel M. Strickland, president, 
First State Bank of Green’s Bayou, 
Houston 
Robert D. Wright, vice president, 
Security Bank & Trust Company, 
Wharton 
Jack R. Young, president, State 
National Bank, Corsicana 

WEST VIRGINIA 
Gilbert E. Arnold, cashier, The 
Terra Alta Bank, Terra Alta 
Walter T. Judy, secretary, Kanaw- 
ha Banking & Trust Company, 
Charleston 

WISCONSIN 
Joseph R. Hartz, president, First 
National Bank, Stevens Point 
O. K. Johnson, president, White- 
fish Bay State Bank, Whitefish Bay 
Samuel G. Kingston, president, 
Citizens National Bank, Stevens 
Point 
Clare Talen, president, First Na- 
tional Bank, Menomonie 
Robert E. Tollefson, president, 
Oconomowoc National Bank, 
Oconomowoc 


Firstamerica 
Takes Control 
Of 23 Banks 


Transamerica Corporation, whose 
flurry of bank acquisitions in 1956 
helped cement Congressional senti- 
ment for legislation to control bank 
holding companies, has ended its 30- 
year career as a bank holding com- 
pany. 

The Bank Holding Company Act 
of 1956 provides that a bank holding 
company must divest itself of non- 
banking businesses. Complying with 
the law, as directed by the Federal 
Reserve Board, resulted in formation 
of Firstamerica Corporation to take 
over management and control of the 
banking empire built by Transameri- 
ca, which now retains nonbanking 
enterprises. Chief asset in this cate- 
gory is the $624 million Occidental 
Life Insurance Company. 

Firstamerica controls 23 banks in 
11 states. Assets of these banks total 
3 billion, 200 million dollars. Largest 
bank in the chain is First Western 
Bank and Trust Company of San 
Francisco, with assets in excess of 
$1 billion and 99 offices throughout 
California. 
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MONEY ENGINEERING 


Applied banking science 
speeds transit service 





Union Bank’s Research & Engineering 
Department has provided many unique 
banking techniques to correspondents 
throughout the world. 


Through a study of men, methods 

and machines, Union Bank has devised 

a transit system that outraces clock and calendar 
to reduce substantially the time required 

to clear your transit items. 


Call, wire or write today. 


LOS ANGELES + EIGHTH & HILL STREETS » MAdison 6-8441 
Teletype LA 501 » Bank Wire SLUN 
Member Federal Deposit Insurance Corporation and Federal Reserve System 
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IN WISCONSIN 








Bankers to Vote Once Again 
On Hot Branch Bank Issue 


Another mail referendum of Wiscon- 
sin bankers is in process to determine 
their sentiments on branch banking. 

Badger State bankers will vote on 
these propositions: 

@ “Be it resolved that the officers, 
executive council and committees of 
the Wisconsin Bankers Association 
shall continue to oppose any change 
in the branch, office, or service sta- 
tion banking law.” 

@ “Be it resolved that the Wis- 
consin Bankers Association remain 
neutral on the subject of branch 
banking.” 

There was a vote on both ques- 
tions at the WBA convention at Mil- 


waukee in late June but it was de- 
cided to poll the entire WBA mem- 
bership of 554 banks because only 
273 banks were registered at the con- 
vention. 

At the convention, continued oppo- 
sition to branch banking was favored 
by an 87 to 43 vote. 


‘Neutrality Loses’ 


The resolution to commit the WBA 
to neutrality on branching lost, 72- 
52. 

Results of the mail ballot will de- 
termine the association’s stand on 
branch bank proposals before the 
coming session of the Wisconsin leg- 





HOW DO YOU STAY UP TO DATE? 


We were daydreaming the other day 
and this question popped into our mind 
... "Since we produce a uniform prod- 
uct, do we utilize uniform equipment 
in all our plants, and if not, why not?” 
A good question, we thought, so we 
decided to examine it. 


In all essentials we found that we were 
quite uniform, but insofar as little gad- 
gets were concerned, we were way off 
base. In our business, gadgets provide us 
with substantial savings. As far as basic 
machines and methods are concerned, 
we are limited almost to the same units 
as any other printer. On gadgets, how- 
ever, we go to town, and the question 
we are toying with now is... “If they 
are so good, why aren’t they uniform 
in all plants?” 


Well, we found out that sometimes a 
gadget installed in the last plant had 
little resemblance to the original gadget 
installed in the first plant, due to con- 
tinued refinements. At any given time, 





therefore, quite a few of our gadgets 
would be considered outmoded. This is 
very sad indeed, because it seems that 
we ate always throwing things away. 
The one compensation appears to be 
that this very obsolescence represents 
the difference between “getting” up to 
date and “staying” up to date. 


What we are trying to say—if we don't 
run out of space—is that if we waited 
until we had nine perfect gadgets we 
might not have any gadgets at all, so 
by installing the first crude effort, and 
putting it to work, we save a few pen- 
nies, which makes us very happy. But 
then, as we develop refinements which 
permit us to save even more pennies, the 
initial saving appears inconsequential. 
Nevertheless, there is food for thought 
in this idea of introducing today’s 
improvements today and adopting 
tomorrow's improvements tomorrow. 
By following this practice we never 
really are up to date, but on the other 
hand, we are never too far behind. 
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Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 


KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 






















islature. The branching issue has 
been a hot one for the past several 
sessions, with the WBA officially op- 
posing branch bank proposals by 
reason of results of previous mem- 
bership polls. 

The last poll was completed early 
in 1957. In that one, Wisconsin bank- 
ers voted 385 to 72 for continued 
opposition to any relaxation of the 
law prohibiting branching. The 84 
per cent victory margin was even 
greater than the 1953 poll, when the 
result was 372 to 97, or 81 per cent 
for independent banking. 

In addition to stirring debate of 
the independent vs. branch issue on 
the convention floor, this year’s ses- 
sion provided more than its share of 
personnel news because of the resig- 
nation of George Updegraff as secre- 
tary. 

Forster Hired 

Mr. Updegraff has been with the 
association for 10 years and has been 
secretary since 1955. He will leave 
the WBA at the end of this year. His 
successor, with the new title of exe- 
cutive director, is George Forster, 
who resigned as city manager of Des 
Moines, Iowa, to accept the banking 
post. Mr. Forster is former mayor 
of Madison, Wisconsin, and former 
city manager of Janesville, Wis. 

Mr. Forster takes. over his new du- 
ties September 1, the same day it is 
planned to open WBA offices in Madi- 
son following transfer of the offices 
from Milwaukee. 

Moving up to the WBA presidency 
at the convention was Roland W. 
Blaha, executive vice president of the 
Commercial & Savings Bank of Mon- 
roe. Elected vice president was Al- 
fred N. Walls, president of the Farm- 
ers National Bank, Sparta, while T. 
M. Meloy, executive vice president, 
Bank of Madison, was named associ- 
ation treasurer, succeeding Elmer P. 
Hartmann of Milwaukee’s Northern 
Bank. 
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ELECTRONIC POSTING 





Here's How $5 Million Bank 
Made First Automation Step 


Ray S. 


Cashier, First State Bank of Lynwood, California 


The subject of automation in general, 
and electronic posting in particular, 
is one of compelling interest for all 
banks. 

Larger banks have assigned the 
research and analysis that must pre- 
cede installation of electronic equip- 
ment to various individuals or com- 
mittees. In the larger banks, this as- 
signment can be a fulltime job. 

Smaller banks such as ours, which 
has assets of about $5 million, also 
must investigate carefully before in- 
stalling new electronic equipment. 
We got our information from other 
bankers, articles in banking publica- 
tions, shop talk, observation—and a 
lot of leg work. 

The same reasons for investigating 
electronics apply both to small and 
large banks. Among these reasons 
are shortage of space, scarcity of 
trained help, shorter working hours 
and rising costs. All these factors 
spur the search for better ways of 
handling bank record-keeping. 

Our experiences at the First State 
Bank of Lynwood are typical enough, 
we believe, to be of some value to 
other banks. 

We have 1,885 regular accounts 
and 1,322 specials. About 3,000 items 
were posted daily, using a single 
post, call back system. 

We first became attracted by the 
advantage of electronics some two 
years ago. We spent a number of 
months investigating the claims of 
the manufacturers and determining 
if electronic posting would be an 
economical plan for our bank. Once 
the decision was made to convert to 
electronic posting, we placed an or- 
der for the equipment (two National 
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“Post-Tronics”), and spent the rest 
of the time on preparation. 


How We Prepared 


Preparation for electronic posting 
means more than merely designating 
space for the equipment. Prelimi- 
naries include: 

@ Installing numerics. 

@ Training employees. 

@ Introducing electronic system. 

Account coding is an important 
subject because numbers are the 
language of electronics. Pertinent 
figures about each account, includ- 
ing the account number, are encoded 
on the back of the statement-ledger 
form. Electronic reading heads in 
the equipment National “Post- 
Tronics” read the figures when the 


form is inserted in the machine. 
More about this later. 

We chose an alpha-numeric ac- 
counting coding system and began 
numbering accounts in August, 1957. 
The alpha-numeric system was se- 
lected because the accounts would 
be in alphabetical order for the con- 
venience of our employees and in 
numeric order for the convenience of 
the system. 

Very few errors were made in the 
original assignment of numbers to 
the accounts. A million numbers were 
considered adequate to handle our 
present accounts and to be expansi- 
ble for the future. The first 200,000 
numbers were for business and 
month-end accounts; the next 400,- 
000 numbers were for regular per- 





INSPECTING work done by the National Post-Tronic is John Greenberg, First 
State Bank president, while Ray Behymer, cashier and author of the accompany- 
ing article, looks on. 
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FIRST STATE BANK 


| oF LYNWOOD : a - 


Dear Customer: 


Tt gives us great pleasure to announce that the First State Bank of 
instal) 


Machines within the 


Lynwood will new Electronic 
next 30 days, whien will be among the FIRST of ite kind in the 


California area. 


The use of this equipment will require that your scoount be indentd- 


fied an account number, The number which has 
ps at the top of this letter; it will be appre- 
you place this number in your passbook in order that 


your account 
ciated if 


assigned to 


you may have it available for ready reference. 


your 
ational improvement in our effort 
in modern banking service. Thank 


‘Sincerely yours, 


cooperation in effecting thie oper- 
s to give you the latest and finest 


you very much for your cooperation. 


Greenberg 


THIS LETTER, signed by John Greenberg, president, was one method used to 
inform customers that electronic posting was coming to the First State Bank of 
Lynwood, California. The letter stressed the importance of the account numbers 
in the system and the “latest and finest” service that the new equipment gives. 


sonal accounts; the last 400,000 num- 
bers were designated for special no- 
minimum-balance checking accounts. 

Checks and deposit slips imprinted 
with name and account number were 
furnished free to those customers not 
using imprinted checks. We sent a 
statement enclosure to explain the 
check-imprinting procedure to our 
customers. It was more than a casual 
notice; it explained the advantages 
of the system very clearly. 


Operator Training 


Does electronic posting equipment 
require skills not possessed by ordi- 
nary bank bookkeepers? This is a 
practical question that is going to 
occur to any operations man at one 
time or another. The answer is an 
emphatic “No.” 

At First State Bank there was no 
formal training of operators. Our 
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people learned the Post-Tronic very 
quickly. The simplicity of the ma- 
chine minimizes the instruction that 
is necessary with any new equipment. 

The comparator keyboard of the 
Post-Tronic, which is used in verify- 
ing that the proper account has been 
selected for posting, is a key feature 
that wins immediate acceptance of 
electronic posting. It is well known 
that the seemingly simple task of se- 
lecting from a posting tray the prop- 
er ledger card to which a check or 
deposit must be posted is neverthe- 
less a tiring one, since the bank must 
be 100 per cent accurate. This kind 
of accuracy is produced in a con- 
ventional system by tedious checking 
and re-checking. With electronics, it 
works like this: 

The operator indexes on the com- 
parator keyboard the account num- 
ber written or imprinted on the check 








or deposit. When the statement-ledg- 
er form is inserted in the machine, 
the indexed number is electronically 
compared to the account number en- 
coded on the back of the form. If the 
wrong account has been selected, the 
sheet will be rejected and the ma- 
chine will refuse to operate; a light 
will signal the operator. 


Electronic Pick-Up 


Another feature that simplifies op- 
erator training is the electronic pick- 
up of a customer’s old balance. The 
old-balance figure is generally the 
largest figure that an operator has to 
“grab” with her eye. She usually in- 
dexes it in the keyboard, then reads 
it back with her eye. As in account 
selection, it is one of the small de- 
tails that requires constant concen- 
tration to protect against error. 

With the “Post-Tronic,” the old 
balance is picked up electronically. 
The pick-up takes place instantly 
when the form is inserted in the ma- 
chine. This electronic reading re- 
quires no thought or effort on the 
part of the operator, of course. 

At the same time that the machine 
reads the form, it automatically 
aligns it in the machine in a posi- 
tion to receive the next posting entry, 
another detail that relieves the op- 
erator of a mechanical worry and 
thus simplifies training. The new au- 
tomatic check count is also an im- 
portant time saver. 

All of our employees were informed 
of these advantages of the new equip- 
ment. It is one of the primary rea- 
sons we had enthusiastic cooperation 
in making a thorough installation 
from the first day. By knowing the 
connection between numerics and 
electronics, for example, an under- 
standing and appreciation of how the 
equipment removes the drudgery 
from posting is brought about. 


Public Relations Aspects 


As we look at it, there are actually 
three groups a bank has to tell about 
an electronic posting system: the 
bank’s employees, as previously dis- 
cussed; a bank’s own customers and 
the general public, including other 
banks. 

Automation in general has enough 
appeal to be of interest to all persons, 
and automation of checking accounts 
in particular has enough specific ap- 
peal to be the keynote of a carefully- 
thought-out public relations cam- 
paign. We found that it creates a 


THE INDEPENDENT BANKER 























favorable impression of the bank and 
enlists the aid of customers as well 
as the employees in the bank. In a 
nutshell, we used the following media 
to introduce the system to the public: 

@ Lobby demonstrations. A close- 
up demonstration gives lobby cus- 
tomers a good look at electronics in 
action. In our bank, the location of 
the equipment near the tellers’ win- 
dows improves the public acceptance 
of electronic posting. In short, it 
establishes that the machines are in 
action as a service to customers. 

@ Statement enclosures. A state- 
ment enclosure explains the system 
simply and accurately and capitalizes 
on natural curiosity about the black 
stripes on the statements. 

@ Letters, including one to cus- 
tomers from John Greenberg, our 
president. 

@ Personal calls. Large accounts 
were contacted in person or by 


Insurance Pays 
$11 Million a Day 
For Health Care 


More than $4 billion—a rate of 
about $11 million per day—of the 
nation’s health care bill will be paid 
in 1958 through voluntary health 
insurance programs, according to the 
Health Insurance Council. 

This estimate was based on results 
of the council’s annual survey of 
health insurance coverage in the 
United States for 1957. Benefit pay- 
ments to help cover the cost of hos- 
pital, surgical, and medical care, last 
year amounted to $3.5 billion, up 
20.7 per cent over 1956, and an all- 
time high. 

The council, in a projection of its 
1957 figures on health insurance 
coverage in the United States, esti- 
mates that, as of June 1, 1958, some 
123 million persons were protected 
against the cost of hospital expenses 
through voluntary health insurance 
programs; 111 million were covered 
for surgical expenses; 74 million had 
policies covering regular medical ex- 
penses, and 15 million were insured 
against major medical expenses. 
These figures, added the council, 
mean that about 72 per cent of the 
total U.S. civilian population today is 
protected by some form of voluntary 
health insurance. 
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phone. 

@ Newspaper ads. The ads re- 
peated the same theme to large num- 
bers of people in our business area. 


Fastor, More Accurate 


Before we switched to electronic 
posting, five persons were handling 
our posting on three bookkeeping 
machines. Two electronic machines 
and three operators can now handle 
our current load. To be realistic, we 
projected our needs towards the fu- 
ture a year or so hence. 

While we conceivably will need 
additional personnel, the two ma- 
chines will be more than sufficient. 
The immediate savings in floor space 


is important, and the fact that we 
will not need more space in the near 
future is even more important. 

The automatic features of the 
equipment based on our usage so far, 
have permitted us to save at least 
25 per cent of the actual machine 
time formerly required for the post- 
ing operation. Use of a numeric sys- 
tem has appreciably cut the sorting 
time required. With less time devoted 
to tasks such as proving, sorting, and 
so on, more time can be devoted to 
other jobs in the department. 

It is too early to know exactly, but 
we estimate the entire system and its 
correlative advantages will pay for 
itself in something under three years. 








...returns from our advertising 





were pretty slim... 





..-until La Salle National and Pat Kileen 
showed us how to organize 
our promotions! 


Now we’re getting almost double the return from the same 
advertising dollar and about 20% increase in new accounts, 
all thanks to the efforts of La Salle National and the terrific 


help you get from their experts. 


This is a typical comment of bankers everywhere who have 
availed themselves of La Salle National service. The same 
service, the same fine results are waiting for you. 

Call PAT KILEEN at STate 2-5200. Let him 


give you a complete and detailed picture of 
how La Salle National can guide your promo- 


tions to your greater profit! 


And while you're at it, ask how complete La Salle National 
service can benefit every facet of your operations. 


Business Development - Employee Training - Credit Rating Service 
Incentive Programs - Systems and Methods 


: 135 S. La Salle Street, Chicago 90 
i STate 2-5200 
IN ; 


NATIONAL BANK 


Complete Trust Service 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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IN 12TH DISTRICT 


Independents Elect Officers, 
Map Closer Ties with IBA 


Fay C. Parkard, president of 
Springville Banking Company, 
Springville, 
Utah, has been 
elected president 
of the Independ- 
ent Bankers As- 
sociation of the 
12th Federal Re- 
serve District, 
which includes 
the states of 

MR. PACKARD Washington, Ore- 
gon, California, Arizona, Nevada, 
Idaho and Utah, and Alaska and 
Hawaii. Mr. Parkard, who has just 
completed his term as president of 
the Utah Bankers Association, suc- 
ceeds Walter A. Johnson, president 
of the Olympia State Bank and Trust 
Company, Olympia, Washington. 

Robert W. Franz, executive vice 
president of First State Bank, Mil- 
waukie, Oregon, was elected vice 








MR. FRANZ MR. STANARD 


president, while James H. Stanard, 
vice president of First National Bank, 
McMinnville, Oregon, was elected 
secretary and treasurer. 

Harry J. Harding, president of The 
First National Bank, Pleasanton, Cal- 
ifornia, honorary president of the as- 
sociation, continues as acting execu- 
tive manager. 

Newly elected members of the Exe- 
cutive Council of the association are 
Louis H. Goller, president, Bain- 
bridge Island Bank, Winslow, Wash- 
ington; William W. Knox, president, 
Glenns Ferry Bank, Glenns Ferry, 
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Idaho; Richard K. Hemingway, vice 
president and secretary, Commercial 
Security Bank, Ogden, Utah, and A. 
A. Milligan, president, Bank of A. 
Levy, Inc., Oxnard, California. 


Committees Named 


The following have been appointed 
as members of the State Legislation 
Committee: Junius West, president, 
Bank of Pleasant Grove, Pleasant 
Grove, Utah, and retiring vice presi- 
dent of the association; Willard M. 
Rees, vice president, Twin Falls Bank 
& Trust Company, Twin Falls, Idaho; 
A. Dean Worthington, president, 
Bothell State Bank, Bothell, Wash- 
ington, and retiring secretary of the 
association, and Ralph V. Arnold, 
president, First National Bank, On- 
tario, California. 

Those appointed to the Legislative 
Committee (federal), all past presi- 
dents of the association, are Walter 
A. Johnson, Carroll F. Byrd, presi- 
dent of The First National Bank, 
Willows, California; Robert S. Beas- 
ley, president, Beverly Hills National 
Bank & Trust Co., Beverly Hills, Cali- 
fornia, and Harry J. Harding. 

Retiring president Walter A. John- 
son, in reporting on the activities of 
the association, stressed the continu- 
ing close relationship that existed be- 
tween the two Independent Bankers 
Associations, particularly in the field 
of Federal legislation. 

He praised the fine convention 
held at Dallas last March by the 
eastern association which he and 
Harry Harding attended and the 
hopes existing for a joint convention 
of the two associations to be held 
somewhere in the west. 


Close Ties Urged 


A long-range program was urged 
for bringing the association closer to 
the members and for strengthening 


the organization at state and section- 








al levels through formation of groups 
in other states similar to the ones 
that have been functioning in south- 
ern and northern California, Oregon 
and western Washington. 

The success of the Bank Presi- 
dent’s Policy Seminar, Mr. Johnson 
said, fully warranted scheduling an- 
other similar seminar in the coming 
year. 


—_ 


No ABA Breakfast 


The Independent Bankers Break- 
fast, which has become a traditional 
event during the American Bankers 
Association convention, will be 
omitted this year, the Executive 
Council decided. The 12th District 
Association, instead, will endeavor to 
build up interest among its members 
in attending the annual convention of 
the eastern Independent Bankers As- 
sociation, scheduled for Philadelphia 
next April 27-29. 

It is believed that through this 
the continued close co-operation, the 
two associations will be more effec- 
tive. 

Efforts will be continued to secure 
as many as possible of the independ- 
ent bankers that believe in the Amer- 
ican system of locally controlled- 
banking and are opposed to monopo- 
ly, to become members of the Inde- 
pendent Associations. 


{ 
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“Anybody care for another 2 per cent 
of my salary?” 


THE INDEPENDENT BANKER 








Personality Sketch . . . 


IBA President Gormley Is Persistent 


Fighter for Independent Banking Cause 


In Georgia, the Empire State of the 
South, the art of politics has been 
developed to the ultimate in finesse 
and evidence of this can be seen at 
every hand during conventions of 
the Georgia Bankers Association. 
The oratory and parliamentary ma- 
neuvering reach their respective 
peaks during recurring tussles on the 
subject of independent versus the 
various forms of multiple banking. 

And so it was at the 1958 GBA 
convention, held in Atlanta in April. 
To this year’s gathering came a sur- 
prise recommendation from the ex- 
ecutive council that citywide branch- 
ing be permitted in Georgia without 
restriction as to the size of the cities 
where banks may branch. 

When this recommendation hit the 
convention floor, it came as a shock 
to the independents, who knew that 
a special committee studying branch- 
ing had been unable to reach agree- 
ment on a recommendation and had 
so reported to the executive council. 


Independents Act 


But after the initial shock, the 


independents swung into action to 
blunt the recommendation of the 
council. One of the most effective 
debaters for the independents was 
R. E. (for Robert Emmett) Gormley, 
the lanky (six feet, one and one-half 
inches, 155 pounds) president of the 
Independent Bankers Association of 
America. 

Mr. Gormley, who displays a stam- 
ina and vigor unusual for a man of 
his years (68), was a leader in the 
faction that succeeded in referring 
the citywide branching question to 
a referendum vote of bankers in the 
entire state. 

Though the proposal to ease Geor- 
gia’s branching restrictions was 
beaten by a 205 to 138 vote in the 
referendum, Mr. Gormley knows 
from experience that the proponents 
of multiple banking are not going to 


August 1958 


let the matter rest there and observes, 
“This fight is going to be decided at 
the coming session of the legislature, 
which starts in January.” 

He and other independent-minded 
bankers in the state will see to it that 
the independent viewpoint is ade- 
quately presented to the legislators. 

The current president of the IBA 


was elevated to his office at the con- 


R. E. GORMLEY OF ATLANTA, GEORGIA 


vention in Dallas last March. Since 
then he has traveled far from his 
favorite city, Atlanta, to present the 
story of independent banking to vari- 
ous groups. His most recent expedi- 
tion took him north to address the 
Community Bankers of New York 
State during the convention of the 
state association at Lake Placid. 

On another trip he addressed a 
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breakfast of independents during the 
Missouri Bankers Association con- 
vention in St. Louis. Missouri inde- 
pendents are engaged in tough battle 
against a well organized group try- 
ing to eliminate the state’s prohibi- 
tion on branch banking. 

Mr. Gormley is vice president of 
the Georgia Savings Bank & Trust 
Company in Atlanta and describes 
himself as “a country banker who by 
some quirk of fate happened to settle 
in the largest town in Georgia.” He’s 
been with the bank since 1939. 


Was State Superintendent 


In the period of 1931 to 1939, Mr. 
Gormley was Georgia Superintendent 
of Banks, a position to which he was 
appointed by Former Governor Rich- 
ard Russell, now one of Georgia’s U. 
S. Senators. 

Mr. Gormley, who has been in 
banking since 1909, with the excep- 
tion of three years spent in an allied 
field, was cashier of the old Georgia 
Bank & Trust Company in Cuthbert, 
located in southwest Georgia, when 
the governor’s office suggested to him 
that he would be a good superintend- 
ent of banks. 

“I’m just not interested,” was Mr. 
Gormley’s first reaction to the pro- 


posal, but he recalls that Dick Russell 
was persuasive, appealing to Mr. 
Gormley’s sense of duty in this fash- 
ion: 

“I want the department out of 
politics. If you can get it out of poli- 
tics, you'll be doing more for the 
people of Georgia than you would 
running a bank.” That was the 
clincher and Mr. Gormley accepted 
the post. 

Banks were still fighting for their 
existence in the depths of the depres- 
sion during the first years of Mr. 
Gormley’s tenure as superintendent. 
Agriculture, the backbone of country 
banking, was badly bowed if not 
broken. 


Collapse of Cotton 


Mr. Gormley recalls that cotton, 
the key crop in the state, dropped 
from 3814 to 20 cents a pound over- 
night and continued to sag to a low 
of 5 to 6 cents a pound. “The little 
banks didn’t know at night whether 
they’d have a balance sufficient to 
pay the clearinghouse when it came 
in the next day,” he says. 

As evidence of the comeback 
banks have made, Mr. Gormley cites 
the fact that 220 state banks in Geor- 
gia had resources of $68 million at 






































“T just had a look at your X-Rays, J. B., and you’re sound as a dollar.” 
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the end of 1932. Now, 330 state 
banks have resources of 1 billion, 
200 million dollars. 

One of the reasons for Mr. Gorm- 
ley’s convictions about the import- 
ance of strong, independent banks is 
the fact he was, as superintendent, 
the receiver for some 80 banks in 
the process of liquidation. Among 
them were banks “dragged down” 
by the failure of banking groups that 
had sprung up in Georgia. 

Mr. Gormley entered banking in 
1909, a year after he completed ‘his 
studies at St. Mary’s College in Bel- 
mont, North Carolina. 

His starting salary as a bookkeeper 
in the old Georgia Bank & Trust 
Company at Cuthbert was $25 a 
month. After two years at this salary, 
he asked for a raise, but was told 
times were too tough to permit any 
increase. 


Was Credit Reporter 


So when the Bradstreet Company, 
a forerunner of Dun & Bradstreet, 
offered him a job at $60 a month in 
Albany, Georgia, he accepted with 
alacrity. He was a credit reporter for 
Bradstreet. 

Meanwhile, the new bookkeeper at 
the Cuthbert bank had gotten things 
“badly out of whack” by forcing 
balances in ledger accounts. When 
the bank president and cashier dis- 
covered this, they acted to restore the 
good order existing when Mr. Gorm- 
ley kept the books. He returned to 
the bank as assistant cashier in 1913 
and stayed until 1931 when he re- 
linquished his job as cashier to take 
the bank superintendent’s post. 

On November 27, 1918, Mr. Gorm- 
ley married Rebecca Graham of 
Cuthbert. They have two daughters, 
Mrs. Celeste Greer and Mrs. Gloria 
Weston, both of Atlanta. 

In addition to being a widely- 
known spokesman for independent 
banking, Mr. Gormley also has been 
active in the continuing effort to 
secure tax equality for commercial 
banks. He testified before the House 
Ways and Means Committee in 
Washington for the Curtis Bill. 

As a staunch independent banker, 
Mr. Gormley believes that all inde- 
pendents must ever be aware of “the 
danger, the persistence and the in- 
siduousness” of the forces promoting 
multiple banking. The alertness stem- 
ming from such awareness, he be- 
lieves, is essential to the preservation 
of independent banking. 
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Cool Banker Climbs High for Bees 


The longtime hobby of an assistant 
cashier in the First National Bank of 
Malden, Massachusetts, proved to be 
of great civic benefit on a recent aft- 
ernoon. 

Aylmer J. Jones, the AC, is a bee- 
keeper. The iechnical word is apicul- 
turist, which we promise not to use 
again. He demonstrated his skill 
by climbing 50 feet above the street 
in downtown Malden to remove a 
swarming hive of bees from atop a 
restaurant sign. 

The Malden Fire Department had 
been called to do the job but were 
understandably reluctant to tackle the 
assignment. The fire laddies were 
standing about trying to figure out 
the next move when someone among 
the onlookers recalled Mr. Jones’ 
skill with bees. 


Gets Net, Gloves 


Informed of the problem, Mr. 
Jones hurried home for head net and 
gloves, then climbed up to the bees 
on the ladder which the Fire Depart- 
ment was happy to furnish. 

Mr. Jones, who is treasurer of the 
Middlesex County Beekeepers’ Asso- 
ciation, scooped about half the bees 
into a cardboard box and killed the 
rest with a chemical. 

The entire performance took less 
than 30 minutes. For his efforts, Mr. 
Jones added some 2,500 bees to his 
collection. These he squired home in 
a car before returning to his duties at 
the bank. 

The deft manner in which the 
cashier swept the swarm into the box 
testified to his experience with bees. 
He reported that he was looking prin- 
cipally for the queen bee among the 











Malden Evening News Photo 
GATHERING BEES on,a ladder far 
above the street is Aylmer J. Jones, 
assistant cashier of the First National 
Bank in Malden, Massachusetts. 


hive, for, where she went, her unde- 
veloped “worker” bees followed. 


Bee Housing Shortage 


He said the bees were undoubtedly 
victims of a housing shortage, that 
they left their usual home because of 
increasing numbers, and were enroute 
to a new perch when the queen bee 
stopped on the sign. The hive im- 
mediately joined and pinned her 





there, he reasoned. 

A long-time bee enthusiast, Mr. 
Jones is also vice president of the 
Essex County Beekeepers Associa- 
tion. 

The cowering but curious specta- 
tors numbering in the hundreds, 
watched in awe as he went about his 
work calmly. Mr. Jones spoke freely 
of his pets to all those who would 
venture within earshot, as seemingly 
droves of the bees whirled about his 
head. 

He said they were harmless, if left 
alone, and apologized, seemingly to 
himself and his pets, for donning the 
net, but explained this was advisable 
because of the great height at which 
he worked. 


Small Savings 


Bond Sales 
Rise Steadily 


Holders of the smaller U. S. Sav- 
ings Bonds—those of denominations 
between $25 and $200— are the 
major element of stability in the 
Savings Bond program, both in pur- 
chases and in continued ownership, 
according to data compiled by the 
U. S. Treasury Department. 

These figures show that sales of 
the smaller denominations have gone 
up steadily, year after year, reaching 
$2.8 billions in 1957, highest since 
World War II. 

By contrast, purchases of the $500 
and over denominations have fluctu- 
ated widely, and the 1957 total of 
$1.7 billions of sales was little more 
than half the total sold in 1955. 
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“Someone embezzled my lunch!” 
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THE EDITOR 


IN MISSOURI during the next few months there will be 
strenuous efforts to capture public sentiment in the inde- 
pendent vs. branch bank campaign. 
We believe that the editors of the 
St. Louis community and suburban 
newspapers, as well as editors of 
small papers throughout the state, 
have pinpointed the issue very well 
by terming this a fight between “Mr. 
Big” and “Mr. Little.” These terms, 
we believe, dramatize and personalize 
mm | this fight in a manner that could not 
MR. BELL be surpassed. Both branch and inde- 
pendent forces have retained public relations counsel, 
but the pro-independent comments of newspaper editors, 
some of which are carried elsewhere in this issue, were 
not prompted by any PR specialists. Instead, the editorial 
reaction was an accurate grass roots assessing of the 
issue. 

We were in Missouri for a time late in June when 
signatures still were being gathered for the initiative 
petition that will force onto the ballot in the November 
4 election a proposed law to permit branch banking in 
the state. In the lobby of the First National Bank in St. 
Louis we noted a desk, complete with large sign and 
attendant, at which any voter could affix his name to the 
referendum petition. The large sign proclaimed that Mis- 
souri should have branch banking, “like *most other 
states.” 

A friend of ours stopped by to read the sign and was 
engaged in conversation by the custodian in charge of 
signatures in this manner. 

Custodian: “Would you like to sign the peti- 
tion?” 

Citizen: “But I’m not in favor of branch bank- 
ing.” 

Custodian (with a winning smile): “But why 
don’t we let the people decide?” 

Citizen: “I’m not going to help you get it on 
the ballot.” 

And so the exchange ended with our friend exiting to 
the street. 

There was some conversation around St. Louis that 
the solicitors out gathering the signatures received 15 
cents for each name they secured for the petition. The 
proprietor of one small business told us he invited the 
solicitor to leave his shop but at the same time expressed 
regret that he was depriving the solicitor of $1.65 he 
might have earned from the 11 employees in the place. 

The “Big Three” in St. Louis—First National, 
Mercantile Trust and Boatmen’s—are solid in 
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By HOWARD BELL 


their backing of the proposed branch banking 
law. Already these three banks control more than 
65 per cent of the $2,393,686,000 of bank assets 
in St. Louis. Since the law permitting branches 
contains a built-in advantage for the big banks, 
one wonders just how much the “Big Three” want. 

The proposed law would give St. Louis and Kansas 
City banks cross-county branching immediately, while 
banks in the rest of the state would be restricted to 
branching by county lines. 

As for the largest Kansas City banks, only Commerce 
Trust has announced it favors the proposed law. City 
National and First National have both informed their 
correspondent banks that they are not in favor of branch 
banking. Seems to us like good sense to favor the corre- 
spondent business in the hand over the branch bank 
advantages in the bush. 


* fe * 
IMPROBABLE ADDRESS 
Biographical information just received from Neiman- 


Marcus in Dallas informs us that the store’s president, 
Stanley Marcus, lives at #1 Nonesuch Road in Dallas. 


* kK * 


WE'VE SEEN A LOT of advertising messages on ball 
point pens but none that impressed us as being so sincere 
as what appears on pens being distributed by T. K. 
(Ted) Quinn of Roxbury, Connecticut. Mr. Quinn, form- 
er vice president of General Electric and author of 
numerous books, is distributing ball points bearing this 
message: 

“America’s future depends on individuals, fam- 
ily-size farms, co-operatives and independents— 
NOT monopolies or giant corporations.” 

* ok * 
NEVER ARGUE WITH A WOMAN 

A husband and wife were having a bitter discussion 
about who was more extravagant. “You accuse me of 
reckless extravagance,” he said, “When did I ever make 
a useless purchase?” 

“Well,” said she, “There’s the fire extinguisher you 
bought last year, we never used it once, not once!” 


* ok * 


JUST HOW ESSENTIAL is the educational effort individ- 
ual banks have been carrying on to try and inform the 
public on the difference between banks and savings and 
loan associations? Results of a survey conducted in Mil- 
waukee by the Wisconsin Bankers Association and five 
individual banks show that a surprising percentage of 
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people still do not know the difference between banks 
and savings and loans, between a deposit and a share 
account. 

The survey results are included in the federal ¢ourt 
petition filed by the WBA and five individual banks in 
an effort to force savings and loans to drop the use of 
banking terms. 

Of the 1,000 persons interviewed: 

72.4 per cent regarded a savings and loan share 
account as a deposit. 

81.4 per cent thought the savings and loan in- 
sitution “owed” them their money. 

82.4 per cent thought they were entitled to pay- 
ment on demand. 

77.8 per cent regarded their dividend payment 
as interest. 

71.7 per cent said they expected they would 
receive their payout in cash and professed not to 
know about the possibility of being paid in shares 
or some form other than money. 

39.5 per cent said they did not know of any 
real difference between a bank and a savings and 
loan association. 

Roy H. Johnson, executive vice president of The First 
National Bank in Negaunee, Michigan, has an anecdote 
which confirms that banks still have a lot of education 
to accomplish to inform people of the difference between 
various types of savings institutions. 

Mr. Johnson tells this story: His son, a recent college 
graduate, took a job with a firm in the east and wrote 
home that he had saved $600 and “deposited” it in a 
savings and loan. Immediately Roy wrote his son ex- 
plaining why the money should be in a bank rather than 
a savings and loan. Shortly thereafter the son wrote: 
“Thanks for the good advice, dad. I just withdrew the 
$600 from the savings and loan and put it in our credit 
union.” 


* ok 


TALL BANK TALE FROM TEXAS 

A bank examiner, visiting a small West Texas bank 
one hot morning, found it deserted. He looked around, 
then saw the president, the vice president, the cashier 
and the teller sitting in the shade of a tree, playing poker. 

The examiner slipped inside the bank and tripped the 
burglar alarm. Immediately, the bartender from the 
tavern across the street rushed over with four beers. 


* kk * 


WE ENJOYED a recent essay in TIME magazine about the 
beauty industry and the fact that American women will 
spend $4 billion for cosmetics and allied services this 
year. Especially, we liked this quote: “The biggest trend 
in beauty is toward more scientific cosmetics to help 
people look younger. But most women will not really 
care. Since they are buying hope, disappointment does 
not endure. There is always another counter and a new 
wonder dream.” 

The TIME piece also quoted Jean Kerr, author of Please 
Don’t Eat The Daisies to this effect: “I know perfectly 
well that these creams I buy for $8 cost 32 cents to make. 
I know that they’re not really made from whale sperm. 
But I’m the type who buys everything. You can’t just 
sit back and wither. You’ve got to take steps.” 
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THE PUSH OF TEMPTATION 
A wife was explaining to her husband why she bought 
a new dress, “The devil tempted me.” Asked her husband, 
“Why didn’t you just say ‘Get thee behind me, Satan’.” 
“I did,” replied the wife, “but he whispered over my 
shoulder ‘It fits you just as well in the back’.” 


sks 


RESTLESS AMERICANS, who seemingly have a compul- 
sion for more travel, will spend an estimated $18 billion 
sightseeing in the United States alone this year, accord- 
ing to American Express. The amount actually spent last 
year was $17,092,600,000, which was about $92 million 
more than had been forcast. 

Favorite objectives for tourists were the national parks, 
which clocked in more than 5914 million visitors. His- 
toric shrines such as Williamsburg and Valley Forge 
were the second biggest attractions. 

In an attempt to set a new record, states are increasing 
budgets for promotion and this year will spend almost 
$8.5 million for newspaper and magazine advertising and 
descriptive literature. 


* Kk * 
FINANCIAL PHILOSOPHY 


Life is just an eternal struggle to keep one’s earning 
capacity up to one’s earning capacity. 


* Ke x 


THE BILL introduced into congress by Representative 
Multer of New York, providing that all proceedings on 
banks before Federal Supervisory Agencies be matters of 
public record, makes sense to us. Some years ago, I recall, 
when I first learned that there was to be no public hear- 
ing on an application for a new national bank charter in 
the city where I worked, I was amazed. At the time, I 
was a reporter for a newspaper and often covered hear- 
ings on matters of less public interest than is involved in 
bank applications. 

Many state banking departments now conduct public 
hearings on charter and branch applications. Under the 
Multer bill, similar hearings would have to be heard on 
applications of national banks for branches. This would 
give banks to be affected by the new branch an oppor- 
tunity to be heard. 


* Kk * 


USE YOUR MUTE 
There’s nothing wrong in wanting to get ahead in life, 
but unlike driving, it’s not good form to blow your horn 
when passing the fellow in front. 


* Kk * 


WHAT A BUSY OUTFIT is the United States Department 
of Agriculture. We get their releases regularly but a 
recent one raised our eyebrows, for it seems to have little 
to do with farming. 

The release told that USDA researchers, after inter- 
viewing 2,739 men 16 years of age and over on prefer- 
ences for various fibers in summer clothing, found the 
trend is toward more informal items in men’s clothing. 
This conclusion also could have been reached on the 
basis of personal observation. 
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Hillside, New Jersey—Barry 
Chase, a June graduate of Hillside 
high school, has been awarded the 
$1,600 Hillside National Bank schol- 
arship for study of finance, banking 
and economics, He plans to study 
business administration and econom- 
ics at the Newark Colleges of Rutgers 
University. 

Arthur Chase, Barry’s father, is a 
teller in the Hillside bank. Barry is 
the first son of a bank employee to 
receive the scholarship. 


Chicago, Illinois—Promotion of 
three staff members at Southmoor 
Bank & Trust Company has been an- 
nounced by Louis E. Corrington Jr., 
president. 

Martin A. Weir, with the bank 
since 1947 and an assistant cashier 
since March, 1951, was elected audi- 
tor. 

Paul C. Tychsen, with the bank 
since 1951, was named trust officer. 

Mrs. Carolyn Marshall, who has 
been serving as secretary to the presi- 
dent, was named assistant cashier. 


* 
Miami Beach, Florida—Elec- 


tion of a president and vice presi- 
dent of the Mercantile National Bank 
of Miami Beach has been announced 
by Joseph Weintraub, chairman of 
the board. 

Named president was Leonard G. 
Miller, former president and one of 
the organizers of the Mutual Bank 
and Trust Company of St. Louis. Mr. 
Miller has had a long and varied 
career in banking, dating back to 
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1918. Through the years he has 
worked in all departments of banks, 
helped organize several, served as a 
bank liquidator and also as a FDIC 
bank examiner. 

The new vice president at Mer- 
cantile is J. Arch Avary Jr., who 
came from Atlanta to join the bank. 
Immediately before taking his new 
post, Mr. Avary was with Goodbody 
and Company and prior to that spent 
27 years with the First National Bank 
of Atlanta. His other bank experience 
was in Orlando, Florida, and New 
York City. 


Minneapolis, Minnesota— 
Sigurd Ueland, vice president, coun- 
sel and secretary of the Federal Re- 
serve Bank of Minneapolis, retired 
July 1, it was announced by Leslie 
N. Perrin, chairman of the board. 

Mr. Perrin also announced that 
H. G. McConnell, vice president, as- 
sumed the additional title of secre- 
tary upon Mr. Ueland’s retirement, 
and that M. H. Strothman Jr., vice 
president, has taken over the duties 
of counsel and assistant secretary. 

Mr. Ueland was graduated from 
the University of Minnesota and Har- 
vard Law School. He joined the bank 


in 1943. Mr. McConnell has been . 


with the bank since 1933, while Mr. 
Strothman’s service dates to 1941. 


Chicago, Illinois—Harold R. 
Algar has been named assistant vice 
president in charge of operations for 
the Madison Bank and Trust Com- 
pany, it was announced by A. An- 
drew Boemi, president. Operations 
formerly were one of the responsibili- 
ties of Jerry R. Scandiff, vice presi- 
dent and cashier, who now will con- 
centrate on directing commercial ac- 
counts and loans. Mr. Algar has been 
vice president and cashier of the Illi- 


nois State Bank in Fox Lake since 
1955. He is a graduate of the Uni- 
versity of Wisconsin School of Bank- 
ing. 

e 


Tuscaloosa, Alabama—The 
Civitan Club’s Citizen of the Year 
award has been conferred on Frank 
McCorkle Moody, president of The 
First National Bank. Two hundred 
and fifty persons attended the ban- 
quet at which the award was pre- 
sented to Mr. Moody, described as 
“a great civic pioneer.” 

Mr. Moody began his career with 
First National immediately after 
graduating from the University of 
Alabama in 1937. He became an as- 
sistant cashier in 1945 and in 1949 
was made a vice president. He ad- 
vanced to executive vice president 
in 1954 and has been president of 
the bank since 1956. He won the 
Citizen of the Year award for his 
leadership in directing numerous 
civic projects to successful comple- 
tion. He has held various posts in 
the Alabama and American Bankers 
Associations. 


Beaumont, Texas—Otis E. Ful- 
len, president of the Security State 
Bank & Trust Company, is recovering 
from surgery performed at Baptist 
Hospital here. His left leg was ampu- 
tated above the knee. Mr. Fullen was 
Resolutions Committee chairman at 
the IBA convention in Dallas last 


March. 
* 


East Moline, Illinois—Loren E. 
Keefer, farm loan manager of the 
State Bank of East Moline, has been 
appointed by the University of Illi- 
nois to serve as a member of the 
County Agricultural Advisory Coun- 
cil for Rock Island County. 
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Hamilton, Ohio—Appointment 
of Langdon R. Littlehale to the newly 
created post, director of marketing 
of the Mosler Safe Company, has 
been announced by Edwin H. Mosler 
Jr., president. Mr. Littlehale joined 
the firm in 1949 as a director of ad- 
vertising. In his new position, he will 
be responsible for all marketing ac- 
tivities for the divisions within the 
safe company as well as for its four 
affiliates. In addition, the company’s 
advertising, sales promotion, and 
public relations departments will re- 
port to him. 


Peoria, Illinois—Transfer of 
$200,000 from undivided profits to 
surplus by the Jefferson Trust and 
Savings Bank has increased the sur- 
plus to $800,000, it was announced 
by W. James Patton, president. The 
move was made to permit the bank 
to give better service to local busi- 
ness and industry, Mr. Patton said. 

The transfer raised the bank’s le- 
gal lending limit to an individual or 


corporation to $240,000. 
e 


Denver, Colorado—John H. 
Ferry has been elected a petroleum 
engineer of the Denver National Bank 
it was announced by Stewart Cosgriff, 
president. Mr. Ferry succeeds Ar- 
nold S. Bunte, who retired. Before 
joining Denver National, Mr. Ferry 
was on the staff of an engineering 
firm and before that was a petroleum 
engineer with Union Oil Company of 
California. He holds degrees from 
the Universities of Montana and Ari- 
zona. 
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COMMUNITY INTEREST was at a high level when City Bank and Trust Com- 





pany of Jackson, Michigan, opened a new branch (above) at Vandercook Lake, 
the bank’s sixth branch. A full day’s open house was held featuring special 
merchandise prizes awarded every hour and a “Count the Pennies” contest. The 
photo below shows three youngsters “casing” the container holding the pennies. 
The bank stipulated that the winner of the pennies donate the money to his 
favorite charity. By personal calls, followed by a letter from E. Davison Potter, 
bank president, every family in Vandercook Lake was invited to the open house. 








Stanford, Montana—F uneral 
services for Mrs. N. B. Matthews 
were held here July 2. She died June 
29 in the Lewistown Hospital after 
a long illness. Survivors include her 
husband, president of the Basin State 
Bank here and IBA director for 


Montana, a son and a daughter. 
a 


Bay Shore, New York—First 
National Bank & Trust Company of 
Bay Shore has opened its first branch, 
known as The Community Office. A 
three day celebration of the opening, 


coupled with a new business drive, 
produced 1,117 new accounts. The 
new office is a one story modern glass 
and brick structure with 4,000 square 
feet of floor space and features a 
drive-in window, night depository, 
board room and employee’s lounge 
and dining room. 
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THE ATTRACTIVE BUILDING which houses the recently-opened North Side 


Branch of the Hoosier State Bank, Hammond, Indiana, is shown in these photos. 
A feature of the grand opening celebration was the presentation of free money 


samples (1 cent to $1) and U.S. savings bonds to visitors by “Uncle Sam, 
in his red, white and blue suit for the occasion. Travel kits, banks, 


was di 


” who 


balloons, candy and gum also were given away. 








Chicago, Illinois—Election of 
four officers by the Chicago National 
Bank has been announced by Lester 
Armour, board chairman. The four 
are Andrew C. Kelly, named vice 
president, William J. Elbert and 
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Vernon Armour, assistant vice presi- 
dents, and Harold Cohn, assistant 
cashier. 

Mr. Kelly recently joined Chicago 
National as officer in charge of 
bank’s consumer credit departments. 
He came to the bank from Daven- 
port, Iowa, where he had been presi- 
dent and general manager of the 
River Valley Finance Company since 
1941. His previous business experi- 
ence includes 12 years with the Inter- 
state Finance Corporation of Daven- 
port. 

Mr. Elbert and Vernon Armour 
are in the bank’s commercial bank- 
ing department and Mr. Cohn is in 
the savings special checking depart- 
ment of the personal banking di- 
vision. 


Lansing, Michigan—Franklin H. 
Moore, president, The Commercial 
and Savings Bank, St. Clair, was 
elected president of the Michigan 
Bankers Association at its annual 
meeting on Mackinac Island. He suc- 





ceeds C. L. Linderholm, president, 
Central Bank, Grand Rapids. 

E. Davison Potter, president, City 
Bank & Trust Company, Jackson, 
was elected first vice president, while 
H. A. Christensen, president, Bank 
of Alma, was elected second vice 
president. E. J. Clabuesch, executive 
vice president, the Pigeon State Bank, 
Pigeon, was elected treasurer. 

Ralph L. Stickle remains as execu- 
tive manager. 

& 


Rock Island, Illinois—The Mis- 
sissippi Valley Conference of the Na- 
tional Association of Bank Auditors 
and Comptrollers has elected these 
officers and directors: president, Ed 
Munson, cashier, State Bank of East 
Moline; vice president, Fred Yeadon, 
vice president, Northwest Bank & 
Trust Company, Davenport, Iowa; 
secretary, Dick Nachazel, cashier, 
Farmers & Merchants Bank, Burling- 
ton, Iowa, and treasurer, Al Nissen, 
assistant cashier, City National Bank, 
Clinton, Iowa. 

Named directors were Robert East- 
man, cashier, Peoples National Bank, 
Kewanee; Howard Peterson, assist- 
ant cashier, Rock Island Bank & Trust 
Company; H. C. Chapman, cashier, 
State Bank of East Moline; Everett 
Westendorf, assistant vice president, 
Davenport (Iowa) Bank & Trust 
Company; Dick Schultz, auditor, 
Muscatine (lowa) Bank & Trust 
Company; Ken Smith, assistant vice 
president, First Trust & Savings 
Bank, Davenport, Iowa; Charles 
Sheesley, vice president and cashier, 
State Bank of Orion; J. C. Reily, 
vice president, First National Bank 
of Moline; G. A. Richeson, cashier, 
First National Bank of Rock Island, 
and J. E. Moore, cashier and trust 
officer, Tipton State Bank, Tipton, 
Iowa. 

€ 


North Platte, Nebraska—W. H. 
McDonald, chairman of the board, 
McDonald State Bank, was honored 
on his 97th birthday by bank em- 
ployees and friends at a recognition 
dinner. 

H. D. Kosman, president of the 
Nebraska Bankers Association, pre- 
sented a citation to Mr. McDonald, 
oldest living charter member of the 
NBA. He has been with the bank 75 
years. Presiding at the dinner and 
acting as toastmaster was J. Y. Cas- 
tle, bank president. 
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Russell, Minnesota—Harrison 
L. Gregg, president, and Lewis H. 
Gregg, cashier, have announced sale 
of controlling interest in the Farmers 
State Bank of Russell to Jack L. Ekse, 
who recently resigned as cashier of 
the Farmers and Merchants State 
Bank of Ruthton and has since been 
employed in the Dassel State Bank. 

At a special meeting of the direc- 
tors July 15, Mr. Ekse was elected 
president and cashier and both Mr. 
and Mrs. Ekse were elected directors. 
No other change in the personnel is 
contemplated. Mr. Ekse has also pur- 
chased the Farmers State Insurance 
Agency and the Lewis H. Gregg resi- 
dence property in Russell. 

Lewis Gregg announced he had 
purchased a substantial interest in a 
$6 million bank in another state, and 
would serve as its executive vice pres- 
ident. He said he is not free to name 
that bank until the personnel change 
is announced locally. 


The Gregg family operated the Rus- 
sell Bank since 1947. Prior to that, 
Lewis Gregg was employed in the 
Northwestern National Bank of Min- 
neapolis and the Empire National 
Bank of St. Paul. 

The purchase of the Russell bank 
takes Mr. Ekse back into an area in 
which he is well acquainted. He was 
identified with the Farmers and Mer- 
chants State Bank of Ruthton (12 
miles southwest of Russell) from 1929 
to 1934 and again from 1940 to 1958, 
the last 18 years as cashier. 

The Bankers Service Company of 
Des Moines, Iowa, represented all 
parties in this transaction. Lewis 
Gregg’s new connection was also ob- 
tained through the Bankers Service 
Company. 

» 


Mount Vernon, Indiana—July 
10 was “Ed Bamberger Day” here, 
an event marking the 50th anniver- 
sary of service at People’s Bank and 
Trust Company. Mr. Bamberger, the 
bank’s secretary, has the unusual dis- 
tinction of never having lost a busi- 
ness day’s work from illness. 

An open house at the bank was 
held as a key part of the day’s ob- 
servance. Many old friends dropped 
by to visit with and congratulate Mr. 
Bamberger, who said that 50 years 
in the bank was only the beginning 
and that he had no intention of re- 
tiring. 
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BIG CIVIC EVENT recently in Pierz, Minnesota, was the 50th anniversary cele- 
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bration of the Farmers & Merchants State Bank. There were favors and a lunch 
for all who took advantage of the bank’s invitation to “stop by” one Saturday 
afternoon. Above, some of the visitors prepare to enter the bank while the lobby 
scene below shows R. M. Stoll, bank president (right) about to cut the anniver- 
sary cake while his son, W. T. Stoll, cashier, looks on. 








Chicago, Illinois—Surplus of the 
Chicago City Bank was increased by 
$500,000 transferred from undivided 
profits, it was announced by W. 
Norbert Engles, president, following 
the regular monthly board of direc- 
tors meeting. This transfer to surplus 
raised the bank’s legal lending limit 
on any one loan to $525,000, the 
largest lending limit of any bank 
from Chicago’s Loop south to St. 
Louis, Mr. Engles noted. 

Ten officers of the bank have also 
been promoted and two new officers 
were appointed. Promoted from as- 
sistant vice president to vice presi- 


dent were Fred C. Rathje, William C. 
Fahsbender, Henry J. Scavone, Fred 
W. Burmeister, and Wilbur R. 
Haynie. George 0. Carlson, formerly 
cashier was also appointed a vice 
president. Ernest W. Ceder and Stan- 
ley G. Swanson, formerly assistant 
cashiers were appointed vice presi- 
dents. Frank J. Murphy who former- 
ly was assistant trust officer also be- 
came assistant vice president. Clar- 
ence R. Hotz, formerly assistant 
cashier, is the new cashier. The two 
new officers announced were Richard 
Kamm and Charles A. Ross, ap- 


pointed assistant cashiers. 
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EDWARD A. BERNDT JR. (left), 
vice president of the American Nation- 
al Bank and Trust Company of Chica- 
go, Illinois, turns over a check for 
$140,000 to Judge Edgar A. Jonas, 
president of the Illinois Masonic Hos- 
pital. The check represented a bequest 
from the estate of Emanuel Lebowitz, 
an immigrant tailor who amassed a 
fortune of $2,250,000 while continu- 
ing to live simply and work daily at 
his trade. 





Harrisburg, Pennsylvania— 
The continuing study of branch bank- 
ing by the Pennsylvania Bankers As- 
sociation, began in 1953, will again 
be carried on during the coming 
year. William A. Huff Jr., president 
of the Holidaysburg Trust Company, 
is committee chairman, while Paul 
O. Malone, president of the Gallatin 
National Bank in Uniontown, is sec- 
retary. 

Regional members of the commit- 
tee, named by the executive commit- 
tees of their respective PBA groups, 
are: Group I, William B. Walker, 
executive vice president, The First 
Pennsylvania Banking & Trust Com- 
pany, Philadelphia; Group II, Mel- 
vin L. Carl, president, Montgomery 
County Bank & Trust Company, Nor- 
ristown; Group III, Donald Z. Wade, 
president, The Bank of Matamoras; 
Group IV, Walter A. Saxe, cashier, 
The First National Bank of Canton; 
Group V, William E. Alexander, 
president, The Lancaster County Na- 
tional Bank, Lancaster; Group VI, 
George McG. Fryberger, president, 
The First National Bank of Philips- 
burg; Group VII, Russell J. Hop- 
kins, president, Titusville Trust Com- 
pany; and Group VIII, Secretary 
Malone. 

Members-at-large of the commit- 
tee are: John A. Byerly, president, 
Fidelity Trust Company, Pittsburgh, 
and Chairman Huff, representing 
state banks; M. H. Baker, president 
and senior trust officer, The County 
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National Bank of Montrose, and 
Thomas E. Coe Jr., president and 
trust officer, The Peoples National 
Bank & Trust Company of Lang- 
horne, representing national banks; 
and Francis P. Burns, president, The 
Beneficial Saving Fund Society of 
Philadelphia, representing mutual 
savings bank. 


St. Paul, Minnesota—P. A. Co- 
dere, who for the past 10 years has 
been resident vice president for the 
St. Paul Fire and Marine Insurance 
Company at Winnipeg, Canada, re- 
tired July 1 under the company’s 
pension plan. Mr. Codere had been 
with the company since 1916. Nelson 
C. Lane has been named his succes- 


sor. 
& 


Kearney, Nebraska—Mrs. Marie 
Wolden, cashier of the Farmers State 
Bank, Wallace, has been elected chair- 
man of the Nebraska Group, Na- 
tional Association of Bank Women. 
Other officers named include Mrs. 
Alice Dittman, cashier, Farmers State 
Bank, Davey; Mrs. Harmka Itzen, 
vice president, Adams County Bank, 
Kenesaw, and Mrs. June Ingram, as- 
sistant cashier, Platte Valley State 


Bank, Kearney. 


& 
Aberdeen, South Dakota— 


Four prominent young businessmen 
have been added to the board of di- 
rectors of the Farmers & Merchants 
Bank, it was announced by G. L. 
Hill, executive vice president. New 
directors are Sturgis R. Dornbush, 
Lester G. Grosz, Duane A. Riedel and 
Kenneth J. Ulland. 

Mr. Dornbush has been in the real 
estate business since 1940 and is 
president of the Aberdeen Real Estate 
Board, director of the South Dakota 
Real Estate Association and a direc- 
tor of the American Society of Farm 
Managers and Rural Appraisers in 
South Dakota. 

Mr. Grosz has been an officer of 
the bank since it opened in April, 
1955, and was named vice president 
and manager of the instalment loan 
department a year ago. 

Mr. Riedel is a native of Aberdeen 
and is associated with his father in 
business firms they own here and in 
Pierre. 

Mr. Ulland is vice president and 
manager of an electric supply house 


and is a director of the Aberdeen 
Chamber of Commerce. 

Farmers & Merchants is the only 
independent home-owned bank among 


three in Aberdeen. 
» 


Houston, Texas—Richard A. 
Byerly has been named Director of 
Research for the Research Institute 
of the National Association of Bank 
Auditors and Comptrollers, it was 
announced here by Franklin D. Price, 
NABAC president and vice president 
of the Texas National Bank. 

Mr. Byerly, a recognized authority 
in pioneer research and methods 
analysis was director of methods re- 
search for Greyhound Corporation 
before joining NABAC. He also has 
served as manager in charge of elec- 
tronics and operations research for 


Peat, Marwick, Mitchell and Com- 
pany. 


State & Local 
Governments 
Spend More 


Combined expenditures of state 
and local governments, one of the 
important counter-recessionary forces 
in the economy, are currently running 
at a record annual rate of close to 
$37 billions, equivalent to about 814 
per cent of the total national output, 
according to the Federal Reserve 
Bank of Chicago. 

These outlays are about 45 per cent 
higher than they were in 1953 and 
double the 1949 total. 

State and local government expen- 
ditures are about evenly divided be- 
tween payroll and purchases from 
business. Of the latter, about two- 
thirds are new construction outlays 
for schools, highways, etc. 








Cath, Seotchine 


“Why shouldn’t they have been extra 
nice to you at the bank today? You 
closed your account, didn’t you?” 
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Tne Cid Man called ‘me carly. “What 
do you think about this national ad- 
vertising program for commercial 
banks?” he asked. 

“1 think it’s all right—even if it 
is a long time past due.” 

“Well, I’m not sure that it will 
help us any.” He stressed the “us.” 

I hastened to tell him: “Anything 
that helps improve the public’s image 
of banking, as a whole, helps you.” 

“What do you mean, ‘image’?” he 
asked. 

“Well, everybody carries around 
in his head a kind of mental image 
about everything. The psychologists 
call it ‘pictures in the mind’ or ‘pic- 
tures in the head.’ Everybody has 
such mental pictures. He cannot think 
without using ‘em. Maybe the pic- 
tures are unconscious kind of things, 
but they are there. 

“Now! The public has an image, 
or a picture, of banking as a whole. 
In some minds, it is a wholesome pic- 
ture. In other minds, it is not so 
wholesome. Lots of people still have 
peculiar ideas about banks. 


Seek Friendlier Image 


“The national advertising program 
is designed to gradually fix in the 
people’s mind a more favorable 
image, which would lead to a more 
favorable attitude on the part of in- 
dividuals who have never used bank 
services and on the part of some who 
are hostile to banking. Do you get 
what I mean?” 

“Yes, I understand that, but that 
is a hard job and I don’t understand 
how an advertisement here and an 
advertisement there can accomplish 
much.” 

“Well, you have been advertising 
in your local paper on a kind of hit- 
*n’-run, here-is-my-donation, sort of 
way—and you haven’t seen much re- 
sults. There may not have been any 
results. However, this national pro- 
gram will be in the hands of an ad- 
vertising agency which will develop 
the idea and present it in such a way 
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that it will continually be driven into 
reader consciousness. It will be done 
in such manner that it just can hard- 
ly fail to have some good effect. 

“These agencies are big business. 
They know their business. They carry 
on motivation research programs that 
are amazing when the feelings and 
reactions of the people are distilled 
and analyzed, 


Wisconsin Experience 


“For example, in a recently re- 
ported small survey, it was found in 
Wisconsin that over 72 per cent of 
the people thought their money in 
savings and loan associations was 
‘deposited.’ Over 81 per cent con- 
sidered that the savings and loan as- 
sociations ‘owed’ them money. Only 
a small fraction knew that they were 
actually shareholders—that they had 
made an investment in savings and 
loan ‘shares.’ Nearly 80 per cent con- 
sidered the income from share ac- 
counts as ‘interest.’ 

“Now, if the people, as a whole, 
carry such ideas (images) around in 
their heads then it is high time that 
the commercial banks begin to im- 
prove the image. Things got so bad 
in Wisconsin that suit was filed to 
clarify some misleading advertising. 
The least commercial banks can do is 
to try to let the public know some- 
thing about commercial banking.” 

“Yeah! I see what you mean. I 
believe I see something else,” he add- 
ed. 

I asked, “What’s that?” 

“Well, it seems to me that the sav- 
ings and loan people have been doing 
a better job in creating images than 
the bankers have.” 

“Correct. Absolutely correct. And 
then there is still another thing that 


; More Favorable Image of Banks 
FS Should Result from Ad Program 


I haven’t covered.” 
“What is that?” 


Consider Nonbank Customer 


“Well, the commercial banker is 
belatedly coming to realize that, 
while his depositors and borrowers 
and stockholders are the most im- 
portant people in the world to him, 
there is still the nonbank customer 
to consider, He must be considered 
from the standpoint of why isn’t he 
a user of the bank services. He must 
be considered from the standpoint 
that he may eventually be a user of 
the bank services. He must be con- 
sidered from the standpoint of in- 
fluence. 

“If he never uses bank services, 
but moves about in an atmosphere 
friendly to banking, that is one thing. 
If he lives in an unfriendly atmos- 
phere, that is another thing. He sim- 
ply cannot be overlooked, or disre- 
garded, or forgotten, just because he 
doesn’t use bank services. No one 
ever had too many friends and no 
one is so unimportant that he can’t 
befriend someone. The story of com- 
mercial banking must be told. The 
favorable image must be created, 
nurtured, maintained. It’s less ex- 
pensive to do it this way.” 

“Say, this is a pretty well thought- 
out thing, isn’t it?” 

I could see he was impressed. “I 
think it is. My reply to the invitation 
to join and our contribution is now 
in the mail. Five dollars per million 
of deposits is very little from our 
bank, considering the benefits that 
will accrue from this program.” 

“I’m going to send mine in today. 
I believe this is a good move. I be- 
lieve that every bank would contrib- 
ute, if the management knew about 
it.” 

“They'll know,” I said. “No com- 
mercial bank will be left out of the 
solicitation. Some may not respond, 
but all will have a chance.” 

“That’s good. I’m for it! Bye.” 

—And he was gone. 
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Public Interest Served 
By Latest FRB Decision 


The latest decision of the Federal Reserve Board under 
the Bank Holding Company Act of 1956 is of tremendous 
and far-reaching importance. The denial of approval for 
formation of a holding company that would have ac- 
quired 100 per cent stock control of the First National 
City Bank of New York, its trust affiliate, City Bank 
Farmers Trust Company, and the County Trust Company 
of White Plains, vindicates the judgment of those who 
have maintained that the Bank Holding Company Act is 
an effective piece of legislation. The impartial adminis- 
tration of the Act by the Federal Reserve Board has, of 
course, been a key factor in the law’s effectiveness. 


In its decision, the FRB majority pointed out that 
“adverse considerations . . . outweigh the favorable con- 
siderations relating to other factors . . .” What were 
some of these adverse considerations? 

They were pointed out effectively by witnesses who 
opposed the application in the hearings before the board 
and its hearing examiner. 

Some of the comments made by Ben DuBois, secretary 
of the Independent Bankeis Association, in his appear- 
ance before Hearing Examiner Charles W. Schneider, 
seem pertinent. Mr. DuBois pointed out that Congress 
“was opposed to any form of banking monopoly,” and 
that feeling, plus a desire to protect the independent 
banking system in the country, had been important con- 
siderations in favor of passage of the Holding Company 
Act. He added: 

“We will concede that if the permit is granted to form 
this gigantic holding company, that there will be com- 
petition, at least for a while, between this corporation and 
the Marine Midland Corporation. It will be a battle be- 
tween giants, but what about the independent banks that 
would be caught in the crossfire? | am afraid that many 
would be exterminated.” 

Representative Emanuel Celler of New York also pre- 
sented effective testimony before the board. He saw a 
“chain reaction” taking place if the application were 
granted, saying: 

“There is a further dimension—a possible chain re- 
action. The success of the applicant in establishing this 
holding company would not only spur it to further efforts 
elsewhere in the State of New York. 

“It is common knowledge that other large city banks, 
such as Chase Manhattan, Bankers Trust, Chemical Corn 
and Manufacturers would have to establish similar bank 
holding companies to keep abreast. Once First National 
City had gained approval, it would be useless, and in 
fact inequitable, to disapprove the rest. These considera- 
tions make it plain that this one decision involves not 
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one but four or five bank holding companies. 

“It is certain, however, that there are not enough of 
these regional branch banks to go around or satisfy every 
city bank. The expectation would be for a general scram- 
ble to buy up the independent banks in Rockland, West- 
chester, Nassau and Suffolk counties. 

“In the end, local competition in these areas would be 
trampled and replaced by the “Big Five” of New York 
City. As far as the sizable commuter traffic between New 
York City and the suburbs is concerned, competition 
between the suburban banks and the city banks at the 
retail and small business level would be annihilated.” 

The arguments quoted seem reasonable to us. The fact 
that the FRB apparently thought likewise produced a 
decision that certainly is in the public interest. 


Good Response 
To Ad Program 


What’s the reaction of the average person when the 
words “bank” and “banker” are mentioned? Does he 
mentally picture an austere, cold institution staffed by 
skinflints? Or does he think of a warm, friendly business 
establishment where a sympathetic financial counselor is 
waiting to help him? 

The mental image an individual has of banks and 
bankers depends to a large extent, of course, on his per- 
sonal experience. But if he has done no business with 
banks, chances are his mental image will be far from 
favorable. 

The lack of a well-directed effort to create a favorable 
impression of banks as helpful institutions and bankers 
as helpful people is responsible for unflattering impres- 
sions of banks and bankers that some people still retain. 

Presently, the Foundation for Commercial Banks is in 
the midst of preparations for a national advertising cam- 
paign that will be designed to improve the public image 
of banks. For more detail on the campaign’s objectives, 
plus some interesting comments on the proposed pro- 
gram, we commend your attention to the After Hours 
section in this issue. 

Commercial banks throughout the country are being 
asked to support the program at the rate of $5 per 
million dollars of deposits. Morris R. Brownell Jr., chair- 
man of the Foundation of Commercial Banks, has re- 
ported that pledges for $224,000 from 775 banks were 
received during the first 10 days of the fund drive. That 
total is almost halfway toward the $500,000 mark the 
foundation set for the first year’s advertising. 

Apparently, bankers are aware of the need to create 
a more favorable impression of banks and bankers with 
the general public and are backing their belief with 
dollars. 


THE INDEPENDENT BANKER 








“You have brought many new customers to the bank,” 


ae 
* * 


says Mr. Burns (left). “And you have sent many folks to our store,” Mr. Dougan replies. 
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“20 YEARS OF TEAMWORK 
HAS PAID US BOTH” 


—Ray L. Burns, Executive Vice-President, The Citizens State Bank of Petersburg, Indiana 


Twenty years ago, E. P. Dougan walked 
into The Citizens State Bank of Peters- 
burg, Indiana, with nothing but an idea 
and the desire to succeed as a feed mer- 
chant. The bank financed the start of his 
business, which has shown a steady 
growth and now makes deposits ranging 
from $50,000 to $60,000 a month. 


The community has profited, too, by 
having this banker-merchant team ac- 
tive for two decades. Broiler growing and 
turkey raising, for example, were intro- 
duced in the Petersburg area by the 
bank and Dougan Farm Supply. These 
enterprises are successful today because 
of the bank’s financing, Mr. Dougan’s 
knowledge of poultry raising and market- 
ing, and the industry of farm folks. 


“We have not had a single loss on broilers 
or turkeys,” says Ray L. Burns, executive 
vice-president of the bank, ‘‘and we have 
found production loans on cattle and 
hogs to be equally satisfactory. I cer- 
tainly recommend that bankers work 


PURINA...vour PARTNER IN 


with their Purina Dealers.” 

* * * * 
Your bank may find a valued teammate 
in the Store with the Checkerboard Sign. 
Such banker-merchant activity can make 
an important contribution to com- 
munity prosperity. 





“This collateral grows In value day by day,” Banker 
Burns observes as he discusses poultry raising with 
Dealer Dougan and Mr. and Mrs. Thomas Jochim, who 
grow turkeys and broilers, 


SERVING ANIMAL AGRICULTURE 


QUALITY 








SERVICE 








New Jersey Banks using the 


CWalional POST-TRONIC’... 


the electronic bookkeeping machine! 


Post-Tronic Conventional 
Machines Machines 
Installed Replaced 


And Now... 


A SALUTE TO 
NEW JERSEY BANKS 


44 New Jersey banks have installed 
191 POST-TRONIC* Machines, replacing 
403 conventional bookkeeping machines. 


This is a new record... exceeding the national 

average which shows that “ONE Post-Tronic Machine 
replaces TWO conventional machines.” 

In addition, 134 Post-Tronic Machines 

are soon to be shipped to 41 more New Jersey banks. 
Confirmed records to July 15 show 

2,522 National Post-Tronic Machines installed in... 

597 banks in 45 states (including Alaska), the District of 
Columbia, Hawaii, Puerto Rico and Canada. 


Savings range from 50% to 66% annually 
on the investment. 


Fidelity Union Trust Company, Newark 
National Newark & Essex Banking Co., Newark 


National State Bank of Newark.................. 


New Jersey Bank & Trust Company, Passaic 
(consolidation of Passaic-Clifton Nat'l. Bank 


and County Bank & Trust Company, Paterson).... 
First National Bank & Trust Company, Paterson.... 


Trust Company of New Jersey, Jersey City 


Peoples Trust Co. of Bergen County, Hackensack... 


United States Savings Bank, Newark 
Hudson County National Bank, Jersey City 
First-Mechanics National Bank of Trenton 


First Camden National Bank & Trust Co., Camden... 


Boardwalk National Bank of Atlantic City 
Federal Trust Company, Newark 

Bloomfield Savings Bank, Bloomfield 
Montclair National Bank & Trust Company 
Union County Trust Company, Elizabeth 
Bank of Commerce, Newark 

First Bank & Trust Company, Perth Amboy 


First Nat'l. Bank of Somerset County, Bound Brook. . 


Citizens National Bank of Englewood 
Central Home Trust Company, Elizabeth 
Elizabethport Banking Company, Elizabeth 
Plainfield Savings Bank 

First National Bank of Freehold 

National Union Bank of Dover 

Garden State National Bank, Teaneck 
Dover Trust Company, Dover 

Broadway National Bank, Bayonne 
Chatham Trust Company, Chatham 

National Bank of Westfield 

First National Bank & Trust Company, Woodbury 
Boonton National Bank, Boonton 

Mechanics National Bank, Burlington 
Phillipsburg National Bank & Trust Company 


Community Bank of Bergen County, Rochelle Park... 


Manville National Bank, Manville 

Prospect National Bank of Trenton 

First National Bank, Butler 

First National Bank, Whippany 

First National Bank, Riverside 

First National Bank & Trust Company, Beverly 
Merchants National Bank, Cape May 
Woodbury Trust Company, Woodbury 

Midland Bank, Paramus 


Call your nearby National representative for a demonstration of the National 
POST-TRONIC today. He’s listed in the yellow pages of your phone book. 
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